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What can you gain by using Hammermill Mimeograph? These practical tests will show you. Send for the samples offered below.* 





a seven times better mimeograph paper 


for Insurance Companies and Agents 


This mimeograph paper is made in the largest mill 
in the world specializing on papers for business 
office use. Hundreds of scientific and practical tests 
were made before this paper was produced, and 
watermarked with the word “Hammermill.” It 
has grown faster than any line Hammermill has 
ever put out. In a few years it has become the most 
widely used watermarked mimeograph paper on the 
market. 


These are facts. What are the reasons? There are 
seven points of outstanding superiority in Hammermill 
Mimeograph. 


1. Quicker penetration of mimeograph ink, mini- 
mizing offsetting and smudging. 


2. Firmer surface that takes pen-written signatures 
without feathering or striking through, and makes 
clear, black copy that is easy to read. 


3. More copies per stencil because of absence of lint 
or fuzz. 


4. Greater bulk and more substantial body. A real 


| 


HANMERMIL, 
MIMEOGRAPH 


sheet of paper that has the characteristic “feel” of a 
fine letterhead. 


5. Faster production on your duplicating ‘machine 
because this paper lies flat, and gives no trouble. 


6. A choice of five colors and white, making it pos- 
sible to use color as a signal, assigning a special color 
to each office, branch or classification of insurance. 
Hammermill Bond Envelopes to match all colors are 
stock items and may be obtained quickly. 


7. Easy to obtain. Hammermill Mimeograph is car- 
ried in stock by paper merchants in 97 cities. You can 
be sure of quick service on this standard paper. 


Any one of these reasons would be good cause for 
using this paper. All of them together make Hammer- 
mill Mimeograph seven times better for use in in- 
surance work. 


The proof? We will send you the facts and a gener- 
ous quantity of test sheets which you can run or test in 
any way you choose to prove to yourself that here is a 
mimeograph paper really superior for your use. 
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HAMMERMILL PAPER Co., ERIE, PA. NU—D 
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a) 
9 
an 
2. 
5. 
° 
5 
SS 


er ee ee ee ee ee re ee er re ee ee ee ee ee ee ee ee eee 








am 2 re stp 


THE NATIONAL UNDERWRITER Life Insurance Edition. Pubhshed weekly by The National Underwriter Company. 
Office of publication, 175 W. Jackson Blvd., Chicago, Ill. Thirty-seventh year. No. 49. Friday, December 8, 1933. 
pow year, 15 quate per copy. Entered as second class matter, June 9, 1900, at post office at Chicago, Ill., under 
act arch 3, 1879. 


















Thirty-Seventh Year—No. 49 








The National Underwriter 


LIFE INSURANCE EDITION 


CHICAGO, CINCINNATI, NEW YORK AND SAN FRANCISCO, FRIDAY, DECEMBER 8, 1933 







$3.00 Per Year, 15 Cents a Copy 





Life Presidents, Commissioners Meet 
Adopt Valuation Formula Securities Bureau 





Sound Financial 
Condition Is Noted 





Companies Gain in Assets During 


Depression, Pay Out 
Huge Sums 
MORTALITY IS PROBLEM 


Papers Read in Life Presidents Meeting 
Are Significant in Relation 
to Times 


NEW YORK, Dec. 7.—Matters taken 
up in papers read at the annual meeting 
Association Life Insurance 
as important as 

sessions of the 


of the of 
President 


discussed at any 


here were 


any 
organization during its long existence. 
Life insurance has been facing its 


gravest test, and in the opinion of all 
executives has come 
Yet there 


lite imsurance 
through in magnificent form. 
vital problems remaining to be 
solved. Some of these are: The al- 
most awe-inspiring question of policy 
loans and cash surrenders, which placed 
life insurance generally in danger in the 
last year; the prospect of a lengthy era 
of low investment yield, inflationary 
projects in our national economy, higher 
insured mortality. 
Financial Condition Sound 


are 


The financial condition of the com- 
panies is essentially sound; sounder by 
iar than that of any other financial in- 
stitutions. The highly illuminating pa- 
per on this subject and on investments, 
an annual offering prepared and read 
this year by Bradford H. Walker, presi- 
dent Life of Virginia, was one of the 
strongly encouraging notes in the meet- 
ing. Assets steadily have grown through- 
out the depression. 

Make Huge Payment in 1933 


Total payments to policyholders and 
beneficiaries in 1933, estimated to be 
$3,100,000,000 by Dec. 31, will exceed 
the record total of $3,087,000,000 paid 
in 1932, Fred A. Howland, National 
Life of Vermont, forecast in his open- 
ing address as chairman of the Life 
Presidents. 

The Life Presidents meeting got un- 
der way with greetings presented by 
representatives of various organizations. 
C. Vivian Anderson, president National 
Association of Life Underwriters; F. V. 
Keesling, vice-president and general 
counsel West Coast Life, retiring presi- 
dent Association of Life Insurance 
Counsel, which was meeting here at the 
same time, and also president American 
Life Convention, and H. Lithgow, 


general manager and actuary Manufac- 
(CONTINUED ON PAGE 18) 











Provision Included for Using Average of Convention Values 
of Stocks and Market Price Nov. 1, 1933 Amortiza- 
tion of Bonds Recommended Wherever Permitted 





NEW YORK, Dec. 7.—The National 
Convention of Insurance Commission- 
ers, after spending parts of two days in 
pondering the question of security val- 
uations for the forthcoming annual 
statements, adopted resolutions and set 
out a formula presented by Superin- 
tendent Van Schaick of New York, 
chairman of the valuations committee, 
without opposition. 

The principal provisions of the for- 
mula are for amortization of bonds and 
for the use of the average of so-called 
convention values and market quota- 
tions for equities on Nov. 1, 1933. 

The committee on valuations met 
Monday following a session of the sub- 
committee that has been considering the 
subject and then had two more meet- 
ings Tuesday. The full committee 
adopted the resolutions after long and 
tedious deliberation and presented its 
findings to the convention at large late 
Tuesday afternoon. The resolutions are 
as follows: 


Fluctuations Have Continued 


“Whereas, Since inquiry conducted 
last year by the National Convention of 
Insurance Commissioners as to whether 
the market price quotations of stocks 
and bonds on any particular day are in- 
dicative of the fair market value of such 
securities, exceptional price fluctuations 
on such securities on the exchanges 
have continued, and, 

“Whereas, Close study of the range of 
markets over various periods, together 
with various tests as to the range of 
markets in times of prosperity and de- 
pression alike up to and including Dec. 
1, 1933, lead to the conclusion that the 
real value of securities cannot be defi- 
nitely determined by the market price 
quotations of stocks and bonds on any 
particular day and that the convention 
values of 1932, adjusted to reflect the 
influence of market price quotations of 
1933 in the degree hereinafter provided, 
are indicative of a fair market value of 
securities for inventory purposes at the 
present time, and, 


Trend of the Markets 


“Whereas, The trend of the markets 
indicates that over a period of time nor- 
mal market conditions may reasonably 
be anticipated in which there will be 
willing sellers and willing buyers in a 
free rather than a forced market: 

“Resolved, That the committee on 
valuations of securities of the National 
Convention of Insurance Commissioners 
is of the opinion that the following basis 
of valuing stocks and bonds reflects fair 
market value for the inventory of such 
securities in the annual statements of 
insurance companies as of Dec. 31, 1933, 
and recommends that the same be 








adopted as convention values for 1933: 

“1. Stocks and bonds other than 
bonds of political subdivisions of gov- 
ernments, states and political subdivis- 


ions thereof, should be valued at the 
average of convention values used for 
annual statements as of Dec. 31, 1932, 


and market quotations of Nov. 1, 1933, 
except as hereinafter provided. 
Amply Secured Bonds 


“2. Bonds amply secured and not in 
default should be valued on an amor- 
tized basis wherever permitted by law. 

“3. All bonds of governments, state 
and public subdivisions thereof should 
be valued at the convention values for 
1932 used for annual statements as of 
Dec. 31, 1932, except that where such 
bonds have been in default for a period 
longer than one year prior to Nov. 1, 
1933, the values to be used should be 
the convention values used for annual 
statements as of Dec. 31, 1931, less 30 
percent of the difference between such 
values and the market price quotations 
on Nov. 1, 1933. 

“4. The committee on valuation of se- 

(CONTINUED ON PAGE 11) 





General Chairman 

















FRED A. HOWLAND 


Fred A. Howland, president National 
Life of Vermont, is presiding as chair- 
man at the annual meeting of the As- 
sociation of Life Insurance Presidents 
in New York this week. 








Plan Is Deferred 


Dunham's Project That Would 
Cost $100,000 Referred to 
Committee 


BIG MEETING IN NEW YORK 


State Officials Decide to Hold 1934 An- 
nual Gathering in St. Peters- 
burg, Fla. 


By C. M, CARTWRIGHT 
NEW YORK, Dec. 7.—The National 


Convention of Insurance Commissioners 
at its meeting in New York City this 
week decided to hold its annual meeting 
next fall at St. Petersburg, Fla. Com- 
missioner Knott of the state had invited 
the officials to meet there the last two 
years but circumstances prevented the 
acceptance. Mr. Knott was present this 
year and again urged the commissioners 
to go to his state. The date will be set 
by the executive commitee, but will be 
some time in the fall. 

rhe executive committee will hold its 
meeting in the spring but it is not in- 
tended to be as important as in the last 
tew years when practically the entire 
membership of the convention attended 
and virtually made the gathering a meet- 
ing of the convention. The committee 
will decide on the time and place of its 
meeting. Invitations were received for 
the annual meeting from Boston, Mem- 
phis, Washington, D. C., and the twin 
cities of Minneapolis and St. Paul. It 
was also suggested that the commission- 
ers go to Bermuda, holding their busi- 
ness sessions on the boat. 


G. W. Brown in Chair 


The business meeting opened Tuesday 
morning with President G. W. Brown 
of Minnesota in the chair and J. G. 
Read of Oklahoma acting as secretary. 
On roll call there were found to be 33 
states and three Canadian provinces rep- 
resented, R. L. Foster coming from 
Ontario, B. A. Dugal from Quebec and 
R. P. Hartley, president of the Canadian 
commissioners body, from New Bruns- 
wick. 

Evidently Secretary Read in the roll 
call omitted South Carolina, as Com- 
missioner Sam King of that state in- 
quired whether South Carolina was now 
ostracized on account of its recent vote 
on repeal. A telegram was read from 
Commissioner Olsness of North Dakota 
regretting that he could not be present 
due to important demands. 

J. A. Hartigan of St. Paul, inspector 
of agents of the Equitable Life of New 
York and former Minnesota commis- 
sioner, invited all the conventioneers to 
a luncheon Wednesday given by his 

(CONTINUED ON PAGE 11) 
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Basis for Comparing Values on Nov. 1 
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in 1933 annual statements, the market 
on Nov. 1 of this year becomes sig- 
nificant. The value of stocks and bonds, 
for which amortization is not permiss- 
ible will be the difference between the 
market values on June 30, 1931 and Nov. 
1, 1933. The above chart is published 
through the courtesy of the Chicago 
“Tribune” showing the range of the 


An interesting comparison is the 
market on Nov. 1 and this week. The 
“Tribune” also publishes a table of av- 
erages each day showing the status of 
the market. The following table shows 
the values of 25 railroad stocks, 25 in- 
dustrials and the average of the com- 
bined 50 stocks on Nov. 1, 1933, and 
Dec. 5, 1933: 


On Nov. 1, 1932 the market on the 
50 stocks was 52.86 and Nov. 1, 1931 it 
was 93.41. 

The following table shows bond aver- 
ages Nov. 1, 1933 and Dec. 5, 1933: 


Nov. 1 Dec. 5 
DED ct renedrerenedaeven 65.82 64.64 
Industrials ° . 77.39 
eR ae 77 72.85 
Combined 69.88 











adsworth Reelected Head 


of Insurance Federation 





NEW YORK, Dec. 7.—The Insur- 
ance Federation of America at its an- 
nual meeting here reelected H. 
Wadsworth of Syracuse, N. Y., as presi- 
dent, and the following vice-presidents: 
J. H. Carney, Boston; Harry Sawyer, 
Boston; T. B. Donaldson, Newark; 
Wade Fetzer, Chicago; J. B. Levison, 
San Francisco; W. M. Reid, Pittsburgh; 
O. G. Strong, Cleveland; George D. 
Webb, Chicago. 

Life Men Are Trustees 


The life insurance men on the board 
of trustees are: H. A. Behrens, presi- 
dent of the Continental Casualty and 
Continental Assurance; Hill Montague, 
Mutual Life of Richmond, Va.; and G. 
W. Wells, Northwestern National Life. 
William Brosmith of the Travelers is 
chairman of the advisory committee. 

President Wadsworth stated that in 
view of the trend toward greater gov- 
ernment regulation of insurance, the 
federation will be of greater use than 
ever. 


Mutual Life Starts Campaign 


The Mutual Life of New York is 
launching an advertising campaign in 
general publications. “The man who 
was thinking 90 years ago what you 
are thinking today!” is the title of the 
first advertisement which will appear in 
the Dec. 11 issue of “Time” and the 
Dec. 16 issue of the “Literary Digest.” 
The advertisement points out the cour- 
age it took to be one of the pioneer 
policyholders and how much surer the 
man of today may be in making his in- 
vestment. The second advertisement, 
which will appear in the same publica- 
tions in January, is entitled “The man 
who had to plan his life insurance 
alone.” The theme is treated in a sim- 
ilar manner. The whole campaign is 
to be built on the principle of maximum 
safety for the estate of the average man. 








American Life Convention 
Annual Meeting Date Set 








NEW YORK, Dec. 7.—The officers 
and executive committee of the Amer- 
ican Life Convention met here this 
week, there being present F. V. Kees- 
ling, West Coast Life, president; F. P. 
Manly, Indianapolis Life; H. K. Linds- 
ley, Farmers & Bankers Life; G. S. Nol- 
len, Bankers Life of Iowa; Daniel 
Boone, Midland Life; Walter E. Webb, 
National Life, U. S. A., and B. K. 
Eliott, manager. The following former 
presidents were present: H. M. Wool- 
len, American Central; O. J. Arnold, 
Northwestern National Life; E. , 
Simmons, Pan-American Life; H. L. 
Seay, Southland Life; Henry Abels, 
Franklin Life; George Graham, Central 
States Life; J. M. Laird, Connecticut 
General; I. M. Hamilton, Federal Life, 
and L. J. Dougherty, Guaranty Life. 
Claris Adams, American Life, former 
manager, and W. P. Coler, American 
Central, former actuary of the conven- 
tion, and E. J. McGivney, Pan-Amer- 
ican, sat with the committee. C. O. 
Pauley, secretary Great Northern Life, 
was on his way to New York City to 
participate in the activities of insurance 
week there, accompanied by H. R. Gor- 
don, executive secretary Health & Ac- 
cident Underwriters Conference, when 
he was caught by telegram at Gary, 
Ind., announcing the death of Mrs. H. 
G. Royer, wife of the president of the 
company, so he returned to Chicago. 

The committee voted to hold the an- 
nual meeting at the Edgewater Beach 
Hotel, Chicago, the second week of Oc- 
tober. The report of the insurance 
commissioners’ plan for securities valu- 
ation was read by Judge Elliott and the 
members expressed themselves as well 
satisfied with the action taken. 


West Virginia Restrictions Off 
Restrictions on policy loans in West 
Virginia were completely eliminated 
Dec. 1. 








Wynekoop Case and Problem 


of Insurance for Women 





L. Brackett Bishop, retired general 
agent at Chicago for the Massachusetts 
Mutual, who has never lost his interest 
in the business, writes from Miami, Fla., 
some impressions on the insuring of 
women. He was prompted to write be- 
cause of the insurance angle to the 
death of Rheta Wynekoop, in whose 
mysterious death in Chicago, her 
mother-in-law, Dr. Alice Lindsay 
Wynekoop has been indicted. Rheta 
Wynekoop was insured for $5,000 and 
Dr. Alice Wynekoop made beneficiary 
shortly before she was murdered. 

Mr. Bishop contends a policy should 
not have been issued to Rheta Wyne- 
koop, because she had no means, no 
small children and no insurable in- 
terests. 

When a company insures a man or 
woman not entitled to life insurance, 
Mr. Bishop states, it lends itself to the 
ulterior purpose of those interested in 
the insurance. The policy issued to 
Rheta Wynekoop emphasizes the im- 
portant part insurance interest has in 
the acceptance or rejection of risks. 

Women in business, single, widow or 
married, are fit subjects for insurance, 
the amount depending upon their needs 
and income. Unemployed women 
should not be insured unless they have 
large means. Wealthy women should 
have insurance, depending on needs and 
income. Some married women with 
small children are entitled to such an 
amount as their husband’s income will 
justify. 


New Detroit Directory 
The 1934 Detroit Insurance Tele- 
phone Directory, published by Tue 
NATIONAL UNDERWRITER, is being distrib- 
uted free to all insurance men in the 
Detroit area. Copies can be obtained 
from A. J. Edwards, resident manager 
of THe NATIONAL UNDERWRITER, 1015 

Transportation building, Detroit. 


Lower Return on Deferred 
Annuities in Effect Feb, | 





COMPANIES TAKING ACTION 





Changes Also Expected in Income 
Settlement Option in Ordinary 
Policies Before Long 





The major companies of the east op 
Feb. 1 will put in effect revised rates 
on deferred annuities which will result 
in lower income yield for annuitants, 

It is understood that most of the im. 
portant companies will take this action 
Feb. 1. Among those definitely known 
to have sent out notices to this effect 
to their agency forces are the John 
Hancock, New England Mutual and 
Massachusetts Mutual. 


Result of Lower Yield 


_ It was not indicated what the reduc. 
tion in yield would be. This reduction 
will serve to bring most annuity con- 
tracts into line with lower investment 
yield being experienced this year. A 
considerable number of companies a 
few months ago revised downward the 
return on single premium life, cash re- 
fund, and joint’and survivorship annui- 
ties by increasing the rates. 

This subject of the disparity of yields 
on annuities with the return companies 
were making on investments has been 
discussed for some time at meetings of 
actuaries’ organizations. 

Another contemplated change which 
they have discussed but which the com- 
panies have not as yet indicated they 
will make, is a corresponding reduction 
in yield on the income option in ordi- 
nary policies. Since life companies 
handle such income as straight annui- 
ties, actually purchasing with the ma- 
tured sum on ordinary contracts and 
endowment forms, a straight life annu- 
ity at net rate, it is taken as assured 
that there will be before long a corre- 
sponding reduction in yield on income 
settlement option. 


Inconsistency in Options 


An _ inconsistency also exists in the 
granting of income settlement options 
on life policies. Whereas in selling all 
regular annuities, life companies make 
a distinction in rates between male and 
female due to the undoubtedly greater 
longevity of the women, this distinction 
is not made in regard to the amounts 
paid to beneficiaries under settlement 
options. 


Supervisors’ Group Meets 

NEW YORK, Dec. 7.—Members of 
the New York City Life Supervisors as- 
sociation entertained managers and gen- 
eral agents at dinner Tuesday night. 
Among speakers introduced by Presi- 
dent R. A. Maier were J. S. Myrick, 
former president of the National and 
New York City life underwriters asso- 
ciation; T. M. Riehle, ranking vice- 
president National association; E. W. 
Allen, president New York City Life 
Managers association, and F. J. Mulli- 
gan, president New York City Life Un- 
derwriters association. 


Pay Tribute to J. S. Smith 


The last regular monthly meeting of 
the General Agents & Managers As- 
sociation of Houston, Tex., was turned 
into an occasion for paying tribute to 
J. S. Smith, retiring president of the 
association, who was recently elected 
president of the Texas Association of 
Life Underwriters. Dewey W. Kemp, 
manager in Houston for the Pan-Amer- 
ican Life, and Mr. Smith’s successor as 
president of the General Agents & Man- 
agers Association, presided at the testi- 
monial gathering and called upon each 
man present to express his apprecia- 





tion of Mr. Smith’s service. 
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Mortality Advance 
in 1933 Is Noted 


Absolute Rise of 17.6 Per 100,000, 
Or 2.1 Percent Reported by 
Dr. Muhlberg 


DEGENERATIVE ILLS BAD 


Survey of Experience of 51 Companies 
Briefed at Meeting of Life 
Presidents Association 


An absolute advance in mortality per 
100,000 of 17.6, or relative rise of 2.1 
percent from 1932 to 1933 occurred 
among policyholders of 51 leading com- 
panies, both members and non-members 
of the Life Presidents Association, Dr. 
William Muhlberg, vice-president and 
medical director of the Union Central 
reported at the meeting of the associa- 
tion in New York. He presented the 
annual review of medical experience, his 
subject being ‘ ‘Medical Resources and 
Mortality Trends.” 

From combined experience, he said, 
appeared that death rate among —* 
holders increased from 818.8 per 100,000 
in 1932 to 836.4 in 1933. Applying the 
same factors to the entire population, 
he estimated, would produce approxi- 


mately 1,392,000 deaths in 1933 as 
against 1,354,000 in 1932, an advance of 
38,000. However, without any change 


in death rate the number of deaths 
would have increased 10,000 because of 
larger population. 

Several Results Encouraging 


While this record might seem disap- 
pointing, he said, careful examination of 
the facts gives encouragement. Last 
year showed lowest death rate on rec- 
ord among the general population. 
When data for 1933 are completed it is 
likely that the 1933 record will prove 
to be bettered only by that for 1931 
and 1932. Of the specific causes of death 
shown in a table incorporated in the 
paper, 14 show reductions for 4! year 
and only six show advances. Dr. Muhl- 
berg concludes that medical resources 
have more than held their own against 
the forces of death. 

The principal cause of the total ad- 
vance was the marked rise in number 
of deaths from organic diseases of the 
heart, which accounted for 52.3 percent 
of the net advance in death rate from 
all causes among policyholders of the 51 
companies included in the survey. 

Heart Figures Presented 


Death rate from this cause rose 9.2 
per 100,000, or from 149.9 in 1932 to 
159.1 in 1933, a matter of 6.1 percent. 


Cancer followed with 90.3 in 1933 as 
against 85.6 in 1932, a rise of 4.7 per 
100,000 or 5.5 too ook Cerebral hemor- 


59.5 in 1932 to 62.5 in 
100,000, or 5 percent 


rhage rose from 
1933, or 3 per 
more. 
Bright’s disease however showed a 
reduction from 57.5 in 1932 to 56.3 in 
1933, or 1.2 less, or 2.1 percent. Higher 
mortality in the heart group came at 
least in part from successful saving of 
younger lives over a period of years. 
More individuals attain an age when de- 
generative diseases are more prevalent. 
Influenza, Dr. Muhlberg reported, 
rose from 14.4 in 1932 to 18.3 in 1933, 
or 3.9 per 100,000, a 27.1 percent ad- 
vance. Pneumonia, however, dropped 
from 58.7 in 1932 to 57 in 1933, a reduc- 
tion of 1.7, or 2.9 percent. Respiratory 
diseases not specified increased from 9 
to 9.2, a gain of 0.2 or 2.2 percent. Re- 
ductions were shown for all other 
causes of death in the current year. 
(CONTINUED ON LAST PAGE) 
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Pudi Claim Advice 
to Home Office Is Sought 





The Provident Mutual Life urges 
agents, in order to expedite the payment 
of death claims, to send to the home 
office a preliminary advice of the death. 
When thus advised of the date of death, 
the claim department is able to have 
the records checked and the necessary 
calculations as to pro rata dividend, 
etc., all in advance of the receipt of the 
proofs of death. 

To get out a check the same day 
when preliminary advice is lacking and 
the proofs reach the home office in a 
late afternoon mail, is not possible, for 





Publication . Recenatieah 


Mutual Now in 20th Year 


The monthly magazine for agents 
“ConMuTopics,” published by the Con- 
necticut Mutual, has completed 20 
years of active publication under its 
present name. At first it comprised 
only a sheet or two. Each issue now 


24 or more pages, 
Its circulation is 6,400. 


contains 
two colors. 


printed in 


It 


is sent to interested readers in 40 for- 


eign countries, 
agents. 


besides the company’s 


there is not time for the careful check- 


ing which is necessary. 





; welfare 
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one of the 


the Association. 


twenty-seven years, 


corruptible now,—that 


Independence Square 
| 


WM. A. LAW, 


Chairmen Presidents 


The Twenty-seventh Annual Meeting of the Associa- 

tion of Life Insurance Presidents is being held this week in 

New York City, and, like all of its predecessors, is a notable 
gathering of executives of a major business. 


Grover Cleveland, Chairman of the first meeting, was 
great Presidents of our country. 
time he accepted the position of Chairman and Counsel of 
Thereafter each gavelman was the Presi- 
dent of a life insurance company, great or small, all of them 
of honorable lineage and high repute. 


At a critical 


The rugged integrity of the first Chairman, Grover 
Cleveland, has dominated his successors throughout these 
reinforcing the anchoring principle of 
our institution,—vital at its beginning and vigorous and in- 
“life insurance is a public trust.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


President 


Philadelphia 








3 Companies’ Assets 


Growing Steadily 


Bradford Walker 
vestments Review Before 
Life Presidents 


in Annual In- 


PHENOMENAL STABILITY 


Illuminating Figures Reported by 51 
Companies Representing Major 
Portion of Business 


Life insurance over a long span of 
years achieved a stability unsur- 
passed by any other financial institution. 
In a great national emergency it stead- 
fastly adhered to the primary function, 
protection, successfully conserved the 
of thousands of widows, or- 
phans and other dependents, as well as 
of aged policyholders who might need- 


has 


lessly have been robbed of their bene- 
fits by momentary and collective un- 
reason. 


This was the picture painted at the 
New York meeting of the Association 
of Life Insurance Presidents by Brad- 
ford H. Walker, president Life of Vir- 
ginia, who this year prepared and read 
the annual review of companies’ finan- 
cial position and investments. He chose 
as title, “Life Insurance Investments as 
a National Resource.” 


Assets Steadily Advance 


Although amount of new business has 
been reduced and volume in force, life 
insurance assets have made a gain in 
each year of the depression, he said. At 
the end of 1929, total admitted assets of 
all United States legal reserve com- 
panies amounted to $17,482,000,000; at 
the end of 1930, to $18,880,000,000; end 
of 1931, $20,160,000,000; end of 1932, 
$20,754,000,000. For 1933 the estimate 
is $21,135,000,000. The four-year ad- 
vance in assets thus has been $3,653,- 
000,000. 

The review of investments was based 
on records furnished by 51 legal reserve 
companies holding approximately 92 
percent of total admitted assets of all 
such companies in this country. It is 
estimated these will hold at the end of 
1933 about $19,360,000,000 assets, or net 
advance $340,000,000 in the year. By 
class of investments, Mr. Walker said, 
analysis shows farm mortgage loans de- 
creased about $168,000,000 and city 
mortgages about $311,000,000, or total 
reduction in mortgage loans $479,000,- 
000, shifting percentage of total assets 
in these holdings from 35.7 to 32.6. 


Bonds and Stocks Advance 


Bonds and stocks showed net advance 
approximately $271,000,000 in the year, 


gaining in proportion to total assets 
from 36.7 to 37.4 percent. Government 
bonds increased about  $283,000,000, 


chiefly due to $232,000,000 increase in 
U. S. government bonds and $55,000,000 
increase in domestic state, county and 
municipal bonds. 

There was reduction of $12,000,000 in 
holdings of corporate securities; railroad 
securities decreased $34,000,000, public 
utilities increased $18,000,000 and other 
corporate securities increased $4,000,000. 
Policy loans and premium notes in- 
creased $20,000,000, but percentage of 
assets so held dropped from 17.9 to 17.7. 
Gain of $360,000,000 occurred in real 
estate holdings, but percentage of as- 
sets so held rose only from 4 to 5.8. 











Despite uninterrupted growth in pur- 


| Chases of bonds and stocks for many 


years, percentage so held dropped from 


approximately 50 percent in 1906 to 37.4 


(CONTINUED ON LAST PAGE) 
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Offers for National Life 
of Chicago Being Analyzed 


MAY NOT REPORT FOR WEEK 


Possibilities of Hurley Bid and Interest 
of Commercial Association Fea- 
tures This Week 


Report on bids for the National Life, 
U. S. A., of Chicago, including one of 
the Hercules Life, Sears, Roebuck’s pro- 
jected new life, company, probably can- 
not be made for another week, Re- 
ceiver P. J. Lucey stated this week. The 
offers are being analyzed to determine 
whether one can be recommended to 
the superior court. 

Possibility is seen that the Hercules 
Life bid is a forerunner of entrance of 
Sears, Roebuck into the life insurance 
field, perhaps on a mail-order, non-medi- 
cal basis. Little is known of the other 
bids as yet, due to the policy of Re- 
ceiver Lucey and bidders of maintain- 
ing secrecy as to exact details. The 
reason for this is that under instructions 
from Superior Judge Lindsay who is 
sitting in the case, the lists are being 
kept more or less open. 

May Receive Other Bids 


The receiver was informed last week 
that Raymond Hurley, son of the late 
E. N. Hurley of Chicago, headed inter- 
ests who were preparing a bid. Due 
to the death of E. N. Hurley drafting 
of the offer was delayed. It seems evi- 
dent that although final time for filing 
bids originally was set at 10 a. m., Nov. 
28, Mr. Hurley’s offer will be received 
if it is made soon. All bidders are non- 
communicative, for fear that good fea- 
tures of their offers might be incor- 
porated in bids filed later. 

The Chicago Association of Com- 
merce entered the picture this week in 
an effort to retain the National Life, 
U. S. A. for Chicago. President G. W. 
Rossiter of the association sent a let- 
ter to Mr. Lucey stating that a special 
committee had been appointed to con- 
sider ways and means. 

Reeeipts Are Satisfactory 


Cash on hand, Receiver Lucey reports, 
has risen to $1,493,000 due to receipt of 
$10,464 over Thanksgiving holiday. 
Policyholders are paying premiums sat- 
isfactorily. He said: he was in sym- 
pathy with the effort to keep the com- 
pany in Chicago, unlike the Illinois Life, 
which went to an lowa company. 

Mr. Lucey said the National Life, 





Mortgage Default Cases 
Swamp Law Departments 








NEW YORK, Dec. 7.—The law de- 
partments of life companies are now 
swamped with the mortgage default 
cases, said C. P. Johnson, vice-president 
and general counsel Western & South- 
Life, at the annual meeting here 


ern 

of the Association of Life Insurance 
Counsel. Formerly the law depart- 
ment’s work was confined mainly to 


policy claims and provisions, but the in- 
vestment ‘work now constitutes the 
greater proportion of the legal work. 

The life companies, said Mr. Johnson, 
are confronted with a great resistence 
on the part of borrowers and the set- 
ting up of all kinds of obstacles in the 
way of enforcement of the rights of 
the company growing out of notes and 
mortgages. States have passed mora- 
toria laws of all kinds and descriptions 
which create intricate legal problems. 
The first question to consider in this 
respect is the constitutionality of the 
moratoria laws. Consideration must 
also be given to the rights of the parties 
during periods of redemption, whether 
the companies are entitled to receivers, 





what distribution of income the receiv- 
ers can actually make, questions of 
priority of taxes against income, and the 
question of validity of titles taken other 
than by way of foreclosure from owners 
in satisfaction of mortgage claims. 

On New Basis 


Mr. Johnson said that legal conclu- 
sions and opinions nowadays are not 
reached or given with the same feeling 
or conviction as to their soundness as in 
prior years. Formerly the application 
of fundamental principles and the fol- 
lowing of judicial precedent placed the 
action on solid and invulnerable ground. 
“Today we cannot escape the observa- 


tion that with the distortion of and in- | 


terference with and nonrecognition of 
economic principles, has gone our for- 
mer faith in the soundness of legal con- 
cepts, and we wonder whether those 
principles, which as lawyers we believed 
to be elementary, fundamental and eter- 
nal, are but ephemeral, and that judicial 
precedent as a support for legal opinion 
and advice is but a broken reed.” 


U. S. A., had been highly profitable, 
writing more than $33,000,000 in one 
year, and even in 1932, when it was 
undergoing great financial difficulties 
and lessened morale of agents, produc- 





ing $16,000,000. 


| Fine Production Record in 
Annual Football Campaign 


WRITE $21,000.00 BUSINESS 


Central Department Unit Managers of 
Equitable of New York in Four 
Week’s Contest 


The finest results ever achieved in a 
production contest in the central depart- 
ment of the Equitable of New York, 
whose headquarters are in Chicago but 
which covers a large number of states 
in the midwest and southwest, were rec- 
orded in the annual football contest, 
running from Oct. 30 to Nov. 25. There 
were 7,414 applications written for $21,- 
223,267, a high percentage on binders. 

This campaign was played out with 
each unit representing a football team. 
The unit of F. E. Sexton of Sioux Falls, 
S. D., associated with the Sam Krueger 
agency of St. Paul, secured 183 applica- 
tions for $444,356 in the four weeks pe- 
riod, winning first place. Second place 








was taken by the unit of Lee Wand- 
ling of the A. M. Embrey agency, Kan- 
sas City, Mo., with 176 applications for 





Records Set in November 
New Life Sales by Many 





The Yeomen Mutual Life’s Novem. 
ber business exceeded any previoys 
month in 1933 by approximately 60 per. 
cent. The average unit policy sold dyr- 
ing November exceeded the average of 
the last year and a half by 30 percent 
The average daily production in No. 
vember was approximately 40 percent 
greater than the average during the 
entire year. The November showing 
was due in great measure to a victory 





campaign inaugurated by President A. 
Hoffman. A feature of the com. 
paign was a territory-wide hookup by 
telephone in which Mr. Hoffman ad- 
dressed agents of the company from the 
home office. A new policy was intro- 
duced in the campaign which guarantees 
monthly payments for from one to five 
years after the death of the assured, 
The Yeomen Mutual's “spot cash” pol- 
icy, a sight draft form for small 
amounts, also proved popular during 
the drive. 
x * * 
The Mutual Old Line of Des Moines 
reports that more business has been 
written in 1933 to date than in the 12 





$439,994. 
Other Excellent Records 


| 


Other leaders were: Third, C. M. 
Maxwell of the M. C. Nelson agency, 
Des Moines, 164 apps for $231,596; 


fourth, A. L. Spooner, Nelson agency, 
154 apps for $164,540; fifth, G. J. Wood- 
ard of the Embrey agency, 131 apps 
for $421,949; sixth, J. K. Taylor, Tulsa, 
of the Homer Jamison agency, Okla- 
homa City, 120% apps for $205,315; 
seventh, E. A. Poat, Battle Creek, 
Mich., of the R. M. Ryan agency of 
Detroit, 116 apps for $291,490; eighth, 
C. P. McLain, Ryan agency, 111 apps 
for $321,603; D. Head of the H. A. 
Chipman agency, Columbus, O., 108% 
apps for $197,617 and tenth, tied be- 
tween V. A. Helfenstein of the M. C. 
Nelson agency, 105 apps for $134,133, | 
and P. A. Miller, Embrey agency, 105 | 
apps for $255,489. 

The campaign was wound up in Chi- | 
cago Monday by a dinner of Chicago | 
participants, the losers being hosts to 
the winners. 

There were four outstanding units in 
Chicago, W. L. Gottschall of the L. H. 
Kellogg agency, 105 apps for $449,313; | 
E. M. Schwemm of the J. W. Nolan | 
agency, 92% apps for $221,094; H. A. | 
Sloan of the H. F. Berls agency, 88% 
apps for $344,059, and F. L. Howell of | 
the Kellogg agency, 80 apps for $256,- | 
406. 





months of 1932. The company is writ- 
ing business in Iowa only and _ has 
moved into larger offices in the Crocker 
building. 

C. L. Hunter and W. E. Shackleton, 
joint managers of the Crown Life, cele- 
brated their first month at the head of 
the Detroit agency with a sales contest 
in which the agency force was divided 
into two teams. During the contest 
production averaged $30,000 per man 
with an average of 13 applications per 
man. Mr. Hunter led with 25 applica- 
tions and $44,500 of business. Jack 
Taunt won second honors with 14 apps 
and $40,000. The losing team entertained 
the winners at a dinner. 

The W. T. Koop agency of the Kan- 
sas City Life in Minneapolis, which has 
made an increase in issued business each 
year since 1929, will show a 25 percent 
increase in 1933 over 1932. 

x *« x 

John Morrell of Chicago, one of the 
leading producers of the Equitable of 
New York, has far exceeded the mil- 
lion dollar mark this year and now is 
shooting for $2,000,000 paid business by 
Dec. 31. He paid for $285,000 in No- 
vember, bringing his paid total up to 
approximately $1,600,000. 


H. C. Johnston, Poughkeepsie, N. Y 
assistant superintendent of the Pruden- 
tial, has completed 25 years of service 
He is president of the Dutchess County 
Life Underwriters Association. 





LEADERS 





IN BUSINESS ADDRESS LIFE PRESIDENTS 








LEROY A. LINCOLN 
Geveral Counsel Metropolitan Life 


DR. WILLIAM MUHLBERG 
Medical Director Union Central Life 


W. W. JAEGER 
Vice-president Bankers Life of Iowa 


GARFIELD W. 


BROWN 
President Commissioners Convention 
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Payments on Policies This 


Year Exceed Big 1932 Total 





HOWLAND PRESENTS FIGURES 





Life President’s Chairman Reports in 
New York Meeting $3,100,000,000 
Was Paid Out 





NEW YORK, Dec. 7.—Life com- 








panies will have paid a total of $3,100,- 
900,000 to policyholders and _ benefic- 
aries in 1933, exceeding last year’s rec- 
ord breaking total of $3,087,000,000. 
President Fred A. Howland of the Na- 
tional Life of Vermont forecast in his 
opening address here as chairman of the 
Life Presidents Association annual con- 
yention. 

Of the 1933 estimated total, $925,- 
900,000 will have been paid to widows, 
orphans and other beneficiaries as death 
daims, and $2,175,000,000 distributed to 
living policyholders in matured endow- 
ments, annuities, surrender values and 
disability benefits. The figures do not 
include the large amount of policy 
joans. 

Has Grown in Significance 


“This is an economic force which 
must be reckoned with,” he said, “a 
force which in earlier major depressions 
has been of minor importance.” 

He contrasted the total life protection 
of the country in earlier periods with 
that in force today, estimating that total 
in force Dec. 31 would be approximately 
$95,000,000,000, or only 5 percent less 
than the $100,154,000,000 in force at the 
end of 1932. 

“It is also noteworthy that in this 
year of 1933 new life insurance protec- 
tion has been purchased to the extent 
of approximately $13,000,000,000,” he 
said. “While this represents a decrease 
of 10.4 percent from the $14,514,000,000 
of last year, it certainly is to the credit 
of the American people that they have 
purchased under existing conditions this 
volume of protection for their depen- 
dents and themselves.” 


Finds Structure Sound 


The life insurance structure has 
proved so fundamentally sound, he 
said, “that it has suffered very little 
change in its basic principles. Yet the 
ordeal of the last few years has taught 
valuable lessons.” Mr. Howland be- 
lieves life insurance has the resource- 
fulness to profit by experiences of the 
lepression years. 

He declared a controlling factor of the 
insurance in measuring up to its re- 
sponsibilities and meeting obligations 
to society, is ethics. He said that for 
some years he has observed “a growing 
consciousness by those in the business 
of the obligation of trusteeship, with all 
which that involves. A strict adherence 
to this high standard, expressed in the 
intelligent management of a business so 
fundamentally sound, will sustain and 
justify the public confidence which must 
persist if life insurance is to develop its 
full resources and do its potential work 
in the world.” 

Mr. Howland was introduced by V. 
P. Whitsitt, assistant manager and gen- 
eral counsel of the association, in the 
absence of George T. Wight, secretary- 
manager, who has not yet completely 
recovered from his illness. 


Big Annuity on Coast 


SAN FRANCISCO, Dec. 7.—One of 
the largest single premium immediate 
annuities on a refund basis ever placed 
on the Pacific Coast has been written for 
$500,000 for Mary Parks Bradley, widow 
of Fred W. Bradley, late mining mag- 
nate. With G. H. Lindberg as broker 
the business was placed with the Trav- 
elers, State Mutual, New England, 
Provident, Fidelity Mutual, Northwest- 
ern Mutual, Prudential and Mutual of 
New York. 














Wir smoother 
going there comes the inevitable temp- 
tation to forget the disasters of the past and 
disregard the needs of the future. 


It is very easy to overplay our optimism 
when times are better for us individually 
but for those who are unprotected and 
helpless life can be just as hard in good 


times as in bad. 


Men and women who are earning 
today have in their hands the means of 
making good times permanent for them- 
selves and those dependent on them. The 
life underwriter can show them how to 


use, not waste, their opportunity. 
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88-Year Record 
of Protection to 
Policyholders 


Throughout all the years—during every panic, 
every war and every epidemic down to the present hour 
—the New York Life Insurance Company has met 
every obligation to its policyholders and beneficiaries; 
it is amply prepared to continue to do so throughout 
the life of every one of its insurance and annuity 
contracts. 


Since it started business in 1845, this Company 
has paid to policyholders and beneficiaries over 
$3,848,000,000. Over one billion dollars of this 
amount was in dividends. 


The stability of this strong mutual company has 
been particularly demonstrated during the past four 
years of business depression. In every one of these 
years, income has exceeded disbursements. 


During the first 9 months of 1933, the Company— 


Paid to policyholders and bene- 
ficiaries, over ..........$188,000,000.00 


Made new investments of over 46,000,000.00 


Increased its ledger assets—being 
excess of income over dis- 
bursements, over ........ 43,000,000.00 


NEW YORK LIFE 
INSURANCE 
COMPANY 


51 MADISON AVENUE 
NEW YORK, N. Y. 


HOME OFFICE BUILDING 
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Five Plans Are Submitted 
to Reorganize Peoria Life 





CHICAGO COMPANIES’ OFFER 





Judge Indicates Decision as to Disposi- 
tion of Company May Be Ex- 
pected Dec. 14 





PEORIA, ILL., Dec. 7.—Instead of 
the expected two plans for rehabilita- 
tion of the Peoria Life, Circuit Judge 
Niehaus was offered five propositions. 
He took them under advisement after 
listening to proponents, stating decision 
would be announced Dec. 14 in his 
court. 

The plan of George Shurtleff, co-re 
ceiver, was to create a new mutual legal 
reserve company to continue the busi- 
ness, to pay death claims in full and 
restore full rights to policyholders as 
rapidly as recovery will permit. 


Life & Casualty Offer 


A plan was submitted by the Life & 
Casualty of Chicago through U. S. Sen- 
ator W. H. Dietrich, to transfer the Life 
& Casualty and Mutual Casualty, an af- 
filiate, which have the same officers and 
directors, from Chicago to the home of- 
fice building in Peoria, to absorb the 
Peoria Life and operate under the lat- 
ter’s title. 

All death claims would be paid in full, 
no policy liens would be assessed, but a 
moratorium on borrowing powers of 
policyholders would be imposed. 

Senator Dieterich stated that the re- 
organized Peoria Life, with the addition 
of the other two companies, would have 
approximately $27,000,000 assets and 
$200,000,000 insurance in force. He 
urged that more than $1,000,000 a year 
in bank deposits and clearings would be 
taken to Peoria. 


President Kern Speaks 


M. A. Kern, — of the Life & 
Casualty, and S. D. Tiney were present. 
Mr. Kern told the court the Life & Cas- 
ualty had $38,000,000 life insurance in 
force Dec. 31, 1932. The company was 
examined and found in “extremely liq- 
uid position.” Assets Dec. 31 last were 
$6,800,351. Mr. Kern said it would take 
$7,500,000 assets to Peoria. Premium in- 
come, he said, is approximately $750,- 
000. Mr. Kern said a contract has been 
prepared which would give profits on 
Peoria Life business to the policyhold- 
ers of that company until such time as 
the reserve had been built up to full 
value. The Peoria Life’s admitted as- 
sets were set at $23,903,581 on Dec. 31, 
1932. It had $190,000,000 in force. 

Judge Niehaus refused to expunge the 
order appointing Mr. Shurtleff as co- 
receiver. This action was taken on pe- 
tition of Attorney-General Kerner in be- 
half of Insurance Director Palmer who 
contests the appointment. Mr. Palmer, 
it is believed assured, will carry the case 
to the Illinois supreme court in order 
to set up his sole right to appoint re- 
ceivers for failed companies. His ap- 
pointee is C. V. O’Hern. 


Reinsured Old Colony 


The Life & Casualty of Chicago some 
time ago reinsured business of the Old 
Colony of that city. Announcement 
was made some time ago that the Life 
& Casualty and Mutual Casualty would 
be consolidated. A report this week 
states that so far this has not been ac- 
complished. 

There is considerable speculation in 
Illinois over the possible findings of 
State’s Attorney Champion of Peoria, 
who is investigating alleged conditions 
and acts of officers in the Peoria Life. 
Director Palmer in petition for a re- 
ceiver made charges of manipulation of 
books and violation of Illinois insurance 
laws in several respects. 

The plan of J. E. Cassidy, attorney 
for Mrs. Lila C. Loucks, widow of 
Henry Loucks, a former official of the 
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JOHN F. WILLIAMS 





John F. Williams, who was vice- 
president of the Illinois Life, has joined 
the Federal Life of Chicago under tem- 
porary appointment at the home office. no 
He was at one time actuary of the Ten- be 
nessee insurance department and later 
held the same position in the Illinois de- 
partment. He graduated from Lafay- | 
ette college in 1908. de 
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Peoria Life and owner of 6,654 shares ro} 
of the outstanding stock, Mr. Cassidy 
explained, contemplated adding not less 
than $2,000,000 capital to reorganize the or, 
company. He proposed to raise the It 
money by giving policyholders oppor- 
tunity to contribute $25 or $30 each toa L. 
fund. He said many policyholders he 
would prefer such a plan to imposition 
of a lien upon their cash values. 


Sullivan Takes a Hand 
J. P. Sullivan of Chicago appeared R. 


representing several policyholders. Te Si 
proposed that frozen assets be put in er: 
the hands of a trustee and used to pay at 
obligations, any surplus to go to the ge 
stockholders. For continuing the pro- E 
tection for policyholders, he proposed ar 
organization of a new mutual company H 
to continue business on a term insurance 

plan. er 


C. A. Owen of Detroit, Mich., ex- ce 
plained his plan, which he said will be se 
filed later. It contemplates a mutual 
organization with capital. The size oi 
lien normally required would be re- 
duced. The necessity of putting up 
capital to organize a company and al 
charging it against policies would be 
reduced, he stated. 

Senator Dieterich said that if the to- 
tal amount of lien were $5,000,000 and 
the Peoria Life made as satisfactory a 
showing as last year, in five years the 
lien could be entirely lifted and policy- 
holders would have all their rights back. 


Higdon Assists Shurtleff SI 


Mr. Shurtleff reported he had been m 
working with J. E. Higdon, a consulting u 
actuary, who was present. Mr. Higdon re 
formerly was chief examiner for the 
Missouri insurance department. 

Judge Niehaus stated that he would 
adopt a plan after hearing all details 
and objections, to reestablish the com- 
pany with the least difficulty and great- 
est speed and safety for policyholders. P 

Insurance Director Palmer was not P 
present. D. J. Kadyk, assistant attor- 
ney general, and C. V. O’Hern, whom 
Mr. Palmer contends is the only legally- 
appointed receiver, attended the hearing. 


The Annuity Digest, a newly pub- 
lished authoritative Analysis of Per- 
sonal Income Contracts, is available 
from The National Underwriter. Single 
copy $3.00. 
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Issues in New York Meet 
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Nourse Finds Danger in Emergency 
Foreclosure Laws, Eckert De- 
bates Representations 
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NEW YORK, Dec. 7.—Views of 
leading life insurance attorneys on cur- 
rent legal questions vitally affecting the 
business were given in papers read at 
the 20th anniversary meeting of the As- 
sociation of Life Insurance Counsel 
held here this week. 

The first paper, on foreclosures and 
emergency acts, read by E. M. Nourse, 
assistant counsel, Bankers Life, told of 
enactment in many states of moratoria 
laws with regard to foreclosure of mort- 
gages, and conflicting decisions on con- 
stitutionality of such laws. Mr. Nourse 
concluded that in the main the emer- 
gency acts are of little practical value as 
relief measures. Their temporary dura- 
tion cannot save the debtor unless a tre- 
mendous inflation occurs. On the con- 
trary, the relief which seems to be af- 
forded may lull debtors into false secur- 
ity while interest mounts up. If the eco- 
nomic depression endures, debtors will 
be lost, Mr. Nourse believes. 

Keesling Presiding Officer 

President F. V. Keesling, vice-presi- 
dent and general counsel West Coast 
Life, presided. Secretary-Treasurer H. 
C. Bates, assistant general counsel Met- 
ropolitan, was present. 

President Keesling called upon J. H. 
McIntosh of New York who told of the 
organization of the association in 1913. 
It was the brain child of former Senator 
W. J. Tully. Other organizers were F. 
L. Allen, William Brosmith, E. D. Duf- 
field and J. H. McIntosh. 

Mr. Brosmith, the first president, 
spoke briefly on origin and growth of 
the association. 

The following were elected members: 
R. W. Malone, of general counsel 
Southwestern Life; Sol H. Esary, gen- 
eral counsel United Mutual; L. B. Stone, 
attorney Phoenix Mutual; C. H. Holton, 
general counsel Great Northern; P. M. 
Estes, general counsel Life & Casualty, 
and H. J. Taylor, associate counsel John 
Hancock. 

W. H. Eckert, general counsel Fed- 
eral Life, Chicago, spoke on “The Ne- 
cessity of Proving Materiality of Repre- 
sentations and Reliance Thereon.” 

Eckert Reads Paper 


Among Mr. Eckert’s conclusions were 
that there is no necessity for a defend- 
ant insurance company to prove reliance 
upon misrepresentations contained in an 
application under the following circum- 
stances: (1) Where it relates to a war- 
ranty; (2) where it relates to a ma- 
terial representation; (3) where it re- 
lates to immaterial representation but 
was fraudulently made. This, he said, 
covers the largest part of the field and 
leaves for consideration only those in- 
stances where proof of reliance has been 
made necessary by statutes or where, 
under certain rules of pleadings, the de- 
tendant has assumed the burden of mak- 
ing such proof. 

Thereupon Mr. Eckert discussed the 
question of the competency of evidence 
to prove the reliance of the company 
upon the false representation. 

Mr. Eckert expressed the opinion that 
Properly qualified experts should be 
permitted to testify upon the point of 
whether the facts represented or con- 
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cealed by an answer in an application, 
would be considered in the practice and 
usage of life insurance companies gen- 
erally to enhance the risk. He said he 
has 2o knowledge of any reported de- 
cision going this far, however, where 
the question has been properly pre- 
sented for decision. 

The final paper of the afternoon on 
“Total and permanent disability provi- 
sions, recent judicial construction as to 
requirements of notice and proof and 
the meaning of permanent,” was read 
by A. W. Parker, of counsel Atlantic 
Life. 

Discussion of Disability 

The Wednesday session opened with 
spirited discussion of the paper of A. 
H. Parker on total and permanent dis- 
ability provisions which -was read Tues- 
day. 

F. P. McGuire, attorney Connecticut 
General, spoke on “Agency Contracts.” 
He believes that under oral contracts, 
troublesome questions arise on the right 
to renewal commissions where commis- 
sion advances are made. There should 
be definite provision to repay such ad- 
vances out of commissions and to make 
any unpaid portion personal indebted- 
ness of the agent. 

L. A. Hamilton, 


assistant counsel 








Johnson, 





EDITION 


Provident Mutual, read an interesting 
paper on liability of a life company to 
apply dividends to keep a policy in 
force after default in payment of pre- 
mium. 

In accordance with the custom of hav- 
ing one paper at each meeting on the 
life insurance law of some state, W. 
Colquitt Carter, Atlanta bar, presented 
a paper on Georgia statutes. 

Tuesday afternoon was devoted to a 
round table discussion on questions 
growing out of acquisition of real estate 
through defaulted mortgages, led by C. 
P. Johnson, vice-president and general 
counsel Western & Southern. 


Hurrell Heads New Slate 


The nominating committee proposed 
an official slate as follows: President, 
Alfred Hurrell, vice-president and gen- 
eral counsel Prudential; vice-president, 
L. H. Cooke, general counsel New York 
Life; secretary-treasurer, H. C. Bates, 
assistant general counsel Metropolitan. 
Executive committee—R. B. Alberson, 
general counsel Bankers Life; J. H. Ca- 
baniss, of counsel Protective Life; C. P. 
Western & Southern; Wesley 
E. Monk, general counsel Massachusetts 
Mutual, and A. H. Yost, second vice- 





H. E. McPherson Joins 
General American Life 





Harry E. McPherson has resigned as 
president of the American Union Life 
of St. Joseph, Mo., to become associated 
with Walter W. Head and the General 
American Life at St. Louis. With his 
father, A. L. McPherson, he founded the 
St. Joseph Life, which is now styled the 
American Union. 

Richard L. Douglas, general counsel 
American Union, will succeed Mr. Mc- 
Pherson as president. For the past year 
Mr. Douglas has been chairman of the 
executive committee 

Mr. McPherson remains 
the American Union. 


a director of 


Chicago Actuarial Club 


The next meeting of the Chicago Ac- 
tuarial Club will be held at the Medinah 


Athletic Club, Dec. 12. Subjects will 
be: “Blood Pressure Ratings,” ‘“Mor- 
tality Experience Under Extended 
Term and Paid-up Provisions,” and 


“Recent Changes in the Illinois Insur- 
ance Laws,” followed by a general dis- 





president and counsel, Phoenix Mutual. 


cussion. 















Exemplifying the Company’s strong 
financial position is the fact that if every 
policyholder had demanded the maxi- 
mum cash loan value of his policy on 
December 31, 1932, N“NL’s cash and 
bonds alone, sold at the market value 
as of that date, would have come within 
$391,531 of meeting these demands. 
In addition to these bonds and cash the 
Company had other assets valued in ex- 
cess of $16,000,000, not including 
$10,000,000 of policy loans. 





FINANCIAL STRENGTH 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 
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Policy Inequities of Old and 
Agents’ Difficulties Ended 





TELLS 65 YEARS’ EXPERIENCE 





Secretary William Alexander of Equit- 
able Addresses Life Presidents 
in New York Meeting 





The system of life insurance is sound, 
even though there may be here and 
there in practice some imperfections, 
William Alexander, secretary Equitable 
of New York, told the Life Presidents 
Association in the New York meeting. 
It may be assured that life insurance 
will last as long as civilization endures 
and continue to be the most useful and 
beneficent of industries, provided that 
companies are wisely conducted, on 
sound legal reserve basis, under reas- 
onable laws that are protective but not 
obstructive. 

Mr. Alexander discussed “Life Insur- 
ance Today and Half a Century Ago.” 
He characterized as “amazing” the con- 
trast between the institution as it was 
when he entered the business in 1869, 
and as it is today. Now the companies 
work side by side in harmony; then in- 
stead of emphasizing the value of their 
insurance they assailed their compet- 
itors, made extravagant comparisons 
and prepared partisan statistics. 

Persons who took life insurance then 
were seriously handicapped. Policies 
bristled with restrictive conditions. 
Every applicant was compelled to war- 
rant accuracy of his statements, whether 
material or immaterial, and there was 
much litigation. Policyholders were 
fearful that they might invalidate their 
policies by going somewhere or doing 
something that was not permissible. 

Certain companies sent adjusters far 
and wide to buy up policies on im- 
paired lives, or failing that to force com- 
promise settlements on claimants when 
policies matured. These adjusters were 
paid a percentage of the money they 
saved. 

Any company wiiling to take advan- 
tage of technicalities could contest a 
policy, often successfully, on the 
grounds of misstatement in the ap- 
plication. Frequently there were long 
delays in paying claims, causing hard- 
ships. Regularly, no claims were paid 
for two or three months after receipt 
of satisfactory proofs of death. 

Prudent Companies Suffered 


The prudently managed companies, 
Mr. Alexander said, opposed such prac- 
tices, but suffered indirectly. Now, just 
claims are paid at once. Inequities have 
been abolished. Companies no longer 
can take advantage of the law of war- 
ranties, for it is excluded from life con- 
tracts by statute. 

Agents in the old days had many 
difficulties. They were untrained and 
often were unable to give expert advice 


to clients. People had vague notions 
about life insurance. 
Today ignorant and _ incompetent 


agents can hope for little success, Mr. 
Alexander said, but there are opportun- 
ities for well trained agents of profes- 
sional caliber undreamed of by the 
agents of old. 

Mr. Alexander said the twisting evil 
remains to be stamped out. Policy- 
holders who have for years been trust- 
ing to the legal reserve principle must 
beware of the “insurance jackals.” 

From the pinnacle of 65 years’ life 
insurance experience and observation of 
many major panics in American history, 
Mr. Alexander stated that during such 
period of stress and strain, life insurance 
has been the only industry to function 
normally. It is a living, growing, ex- 
panding industry. Most of the imper- 
fections of the past have been outgrown. 
The many services now rendered are 
more valuable and important than the 
few formerly offered. The foundations 
are as “steadfast and everlasting” as the 
hills, Mr. Alexander said. 





Prominent Executive of 
Lincoln National Dies 











FRANKLIN B. MEAD 


Franklin B. Mead, executive vice- 
president of the Lincoln National Life 
and noted actuary, died suddenly from 
an embolism following a minor opera- 
tion. 

Mr. Mead was born in Greenfield, O., 
in 1875 and his entire business career 
has been in life insurance. He joined 
the Lincoln National Life in November, 
1911, as secretary and actuary, in 1926 
he was elected vice-president and in 
1930, executive vice-president. 

Mr. Mead was president of the Amer- 
ican Institute of Actuaries and was also 
a fellow in the American Actuarial So- 
ciety. He had done much pioneer work 
in the field of sub-standard insurance. 

In 1927 he was one of the organizers 
of the Life Office Management Asso- 
ciation of which he was the first presi- 
dent. 

Mr. Mead attended the University of 
Cincinnati and after four years’ expe- 
rience with the Security Trust & Life 
Insurance Co., he studied at the Uni- 
versity of Michigan, specializing in ac- 
tuarial science and economics. 

In addition to his insurance activi- 
ties, Mr. Mead was interested in art and 
floriculture. He was a director of the 
Hoosier Art Salon, a director of the In- 
ternational Iris Society and a_ well 
known collector of etchings. His studies 
and published works on Abraham Lin- 
coln have been widely recognized. 

Before he joined the Lincoln Na- 
tional Mr. Mead was with the Mich- 
igan State Life in Detroit. The funeral 
was held at the Mead residence in Fort 
Wayne. The following officers of the 
Lincoln National were pallbearers: A. 
J. McAndless, vice-president; A. 
Dern, vice-president; D. W. E. Thorn- 
ton, medical director; E. C. Wightman, 
controller; Ruskin Stoner, treasurer; S. 
C. Kattell, actuary; C. F. Cross, as- 
sistant secretary, and F. L. Rowland, 
secretary. 

Mr. Mead had been ill only about 
three weeks, undergoing a hernia op- 
eration on Nov. 11. According to phy- 
sicians he had completely recovered 
from the operation and death was 
caused by pulmonary embolus. 

Mr. Mead was considerably more 
than a successful life insurance man. As 
a life executive he was many sided and 
interested in numerous departments of 
the company. There was hardly a point 
in administrative work that he had not 
touched. He had delved into the sub- 
ject of investments and had his own 
ideas as to diversification. Mr. Mead 
had a cultured mind and a keen sense 
for the beautiful. His flower garden at 
Fort Wayne was a thing of beauty. He 
was an authority on iris and peonies. 
He wrote for the garden and floral 





magazines, 





for in his garden work he | 


Requirement As to Filing __. 
Disability Proof Analyzed 





PARKER ADDRESSES COUNSEL 


Finds Majority Rule Is That Filing Is 
Condition Precedent to Vesting 
of Benefits 





The question of requirement of notice 
and proof in connection with the total 
and permanent disability clause and the 
meaning of permanence in that clause 
were treated by A. W. Parker of Rich- 
mond, Va., in a paper presented before 
the meeting of the Association of Life 
Insurance Counsel. 

The majority rule is that filing of 
proof of disability is a condition prece- 
dent to the vesting of benefits under 
the clause, and under no circumstances 
are the companies required to grant any 
benefits other than those accruing on 
and after the date on which the proof 
is filed, he stated. 


Modification of Rule 


A modification of the majority rule 
is that if an assured becomes totally 
and permanently disabled and during 
the entire term of his disability he is 
also totally incapacitated, either phys- 
ically or mentally, from giving notice or 
filing proof of his disability, he is en- 
titled to the agreed benefit from the 
date of the inception of the disability, 
rather than from the date of the filing 
of proof. Mr. Parker expressed the be- 
lief that the courts which have adopted 
this rule, have gone rather far afield in 
their effort to afford relief to the’ in- 
sured. 

The minority rule is that when an in- 
sured becomes totally and permanently 
disabled, his right to the benefit is fixed 
by the fact of the disability and the 
requirement of notice or proof is a 
condition subsequent which must be 
met within a reasonable time thereafter. 
Most of the decisions of this type have 
been in connection with disability 
clauses, wherein the first condition 
named is the happening of the total and 
permanent disability. The courts which 
adopt this rule justify it by attributing 
to the clause an ambiguity and applying 
the rule of strict construction of am- 
biguous contracts against the insurer. 

As to the meaning of permanent, Mr. 
Parker said the great weight of au- 
thority is to the effect that the disability 
must be of lasting and indefinitely con- 
tinuous nature and that a disability from 
which the insured has recovered at the 
time of the institution of suit, was a 
temporary disability and does not en- 
title the insured to any of the benefits. 

Mr. Parker contended the require- 
ment that the disability exist for a 
specified period of time immediately 
preceding the filing of proof, does not 
create a presumption to the effect that 
if the insured is disabled for the speci- 
fied period, and continues thereafter to 
be disabled, such disability is perma- 
nent. Most courts hold that the clause 
does not create a presumption, but was 
simply inserted to allow the company a 
testing period and to prevent an undue 
amount of investigation of premature 
claims. 








followed the same analytical and stud- 
ious methods that he did in his office. 
In that way he was able to show some 
magnificent results in floriculture. He 
had a wide variety of iris and possessed 
some of the rarest specimens. 

One of the most important contribu- 
tions of Mr. Mead to the business was 
his scholarly review of the probability 
of invalidity in a_paper presented before 
the Actuarial Society in 1910. His 
studies were based upon German and 
English and Canadian experience plus 
the experience of 2,927 cases of the 
Knights of the Maccabees. He deduced 
a table of probability of becoming in- 





<a aliens in ees i 
to Dividends After Lapse 





DECISIONS WIDELY DIVERSE 





Hamilton Talks to Life Counsel on Use 
to Keep Policy in Force After 
Default in Payment 





NEW YORK, Dec. 7.—Perplexities 
concerning the liability of a life com- 
pany to apply dividends to keep a pol- 
icy in force after default in payment of 
premiums are apparently not helped 
much by decisions of the courts, which 
were analyzed by Leon A. Hamilton, 
assistant counsel Provident Mutual Life, 
in a paper read before the Association 
of Life Insurance Counsel here this 
week. A surprising number of prob- 
lems with regard to dividends after 
lapse can come up. 

It seems to be a generally accepted 
rule of law, said Mr. Hamilton, that a 
life company can not declare a policy 
forfeited for lapse for nonpayment of 
premium when the company has in its 
hands funds belonging to the policy- 
holder sufficient to pay the premium. 
There is less unanimity where the funds 
available are not equal to an annual 
premium, but will cover a semi-annual 
or quarterly premium, and the policy 
gives the privilege of changing to the 
shorter premium terms. 

Assured’s Request Is Factor 


Seemingly, it will make a difference 
in some courts whether the assured has 
requested that the dividends be applied 
to the payment of premium or not. 
There are certain cases tending to hold 
that the intent and desire of the assured 
to keep the policy in force can be as- 
sumed, and therefore any money in the 
hands of the company must be applied 
to the payment of premiums. At least 
one court held that even though the 
assured had elected that dividends be 
held by the company at interest, they 
must be applied in payment of premiums 
to prevent lapse. Other decisions fol- 
low the terms of the contract or the ex- 
pressed will of the policyholder. 

Much importance seems to be at- 
tached by the courts to the information 
given the assured, either in routine or 
in the notice of lapse. In at least two 
cases, where a company notified the as- 
sured that the policy would be lapsed 
unless a stated amount was paid, the 
company was held liable because the 
notice did not inform the policyholder 
of the dividends available which would 
have reduced the sum necessary to keep 
the policy in force. The reasoning 
seems to be that while the assured 
could not raise the sum demanded, he 
might have been able to raise the net 
amount required. 


Procedure Suggested 


In his conclusion Mr. Hamilton sug- 
gested that the companies “can add to 
the number of enlightened decisions” 
by following a practice which will show 
as clearly as possible what agreement 
exists between the company and the in- 
sured as to the application of dividends 
and what disposition has actually been 
made of the dividends. He suggested 
that the company always obtain from 
the insured a written direction cover- 
ing the application of dividends, and 
when circumstances require that a divi- 
dend be paid to the insured in cash 
after lapse of the policy for nonpayment 
of premium, that the company pay the 
dividend as soon as possible, in order 
that it may not later be contended that 
the dividend was applied by the com- 
pany in part payment of the premium. 








valided within one year and this 1s 
credited with being a large part of the 
ground work of Arthur Hunter’s dis- 
ability table, which was produced the 
following year. 
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Salary Expense of Coaches 
of Old Men Is Productive 





IDEAS OF L. E. SIMON GIVEN 
J. M. Fraser, in Addressing N. Y. Man- 
agers, Advises Recruiting Young 
Men Ages 22-23 





NEW YORK, Dec. 7.—It is decidedly 
worthwhile to pay substantial salaries to 
men capable of giving the necessary 
coaching to experienced agents who are 
in a slump, L. E. Simon, general agent 
in New York City of the Massachusetts 
Mutual, has found. Mr. Simon related 
his experiences today at the sales con- 
ference of the New York City Life 
Managers Association. 

The speaker traced the older agents’ 
troubles largely to the fact they had de- 
yoted an unduly large proportion of their 
time to building the insurance estates of 
their old policyholders. The depression 
has showed that it is a healthier condi- 
tion if two-thirds of the business comes 
from new policyholders rather than two- 
thirds coming from old policyholders, as 
has tended to be the case in the past. 


Renew Faith in Selves 


The experienced agent, Mr. Simon 
found, will not get over the blues 
brought on by contact with depressed 
business men until he gets more money 
in the bank, and the only way for him 
to do this is té write more business 
which in turn can be accomplished only 
by seeing more people and/or making 
more effective sales presentations. It 
has been found worth while to give 
what would in normal times be an un- 
conscionably large amount of aid to older 
agents in the way of leads and coaching 
to get them back into production and 
renew their faith in themselves. 

To help such men Mr. Simon took 
two able personal producers who had 
a knack for putting their fingers on the 
weak spots of agents’ sales methods 
and letting them do such work exclu- 
sively. An agent whom they are aid- 
ing must report to one of these men 
exactly what he said in his interviews 
and what the prospect said. 

Frequently it came out that the agent 
was falling down because of some de- 
fect in his presentation of which he was 
not aware. One man was talking him- 
self out of sales—wearing the prospect 
out with useless talk after he was sold 
on taking the medical examination. An- 
other was giving too many figures and 
not presenting ideas vividly. A _ third 
had a habitually negative attitude—‘You 
don’t want such-and-such, do you?” A 
fourth was calling on too many “sus- 
pects” who weren't prospects. A fifth 
was sO aggressive in his manner that he 
seemed to be high-pressuring his pros- 
pects. Another man wasted too much 
time trying to sell business insurance. 
Correction of these faults and the fol- 
lowing of constructive suggestions made 
areal difference in the sales of the men 
ina slump and in their morale. 


Fraser Presents Views 





The “forgotten man” in the life in- 
surance business is the young man 22 or 
23 years old who should be the object 
of recruiting activities rather than the 
so-called ideal age of 30 to 35, J. M. 

fraser, general agent Connecticut Mu- 
tual Life in New York City, declared. 

A meeting of successful life insurance 
men recently showed, he said, that most 
of them had entered the business around 
22 or 23 years of age. A man of this 
age can better afford the time and study 
that it takes to get started in the busi- 
ness, Mr. Fraser pointed out. He is un- 
likely to have family and responsibili- 
ties like the older man, and is usually 
living with his parents. Hence it is 
Wiser to go after young men and make 
Successful agents out of them rather 





than to wait until they are 30 or 35 and 
have had more experience and poise, 
but also have such heavy financial re- 
sponsibilities that they cannot afford to 
finance themselves tor the necessary 
starting period. 

Henry Bossert, Jr., manager of the 
Provident Mutual Life’s agency re- 
search department, spoke to the New 
York City Life Managers Association 
this week on agency expenses. A fun- 
damental of agency analysis is a sub- 
division of expenses between those in- 
curred in selecting and training agents 
and acquiring new business and those 
incurred from maintaining insurance in 
force, said Mr. Bossert. Maintenance 
expense on old business varies directly 
with the number of premium collections, 
causing a great variation in profits of a 
general agent from annual premium in- 
come business as compared with quar- 
terly. Profits on larger policies are also 
greater than the proportion of their 
size. Conservation is of great impor- 
tance to a general agent, said Mr. Bos- 
sert, because of the deferred nature of 
the commission profits as compared 
with the immediate nature of commis- 
sion profits of a soliciting agent. Mr. 
Bossert discussed the minimum pre- 
mium collections on which there are no 
possible profits. Mr. Bossert also con- 
sidered the minimum production per 





agent below which it is no longer profit- 
able to retain the agent. There are no 
satisfactory estimates of just what this 
cost is although there are maximum and 
minimum amounts which can be kept in 
mind. Mr. Bossert pointed out the 
need for a definite expansion program 
as the addition of new agents make it 
easier to effect improvement in quality 
of production as well as volume. 

Other speakers were George L. Hunt, 
vice-president New England Mutual, 
and George Kutcher, of Recht & Kut- 
cher, general agents Northwestern Mu- 
tual. 


Connecticut Mutual Sends 
Nudelman to Albany, N. Y. 





Barney Nudelman, with the Connecti- 
cut Mutual Life’s St. Louis office since 
1926, has been appointed general agent 
in Albany, N. Y., succeeding O. F. 
Burkhardt, who has represented the 
company there since 1911, and has re- 
tired because of ill health to take up 
his residence in southern California. 

Mr. Nudelman from his first week in 
the business has produced at least one 
application a week and for the past six 
years has had a record of consistent 
weekly production. He has been a mem- 





ber of the company’s Leaders Club 
every year and for the club year just 
ended led the company in number of 
lives, with 139%. He was the first Con- 
necticut Mutual man to receive the C. 
L. U. designation. He served as presi- 
dent of the St. Louis Association of 
Life Underwriters. 


B. M. A. Has Biggest Month 


The Business Men’s Assurance paid 
for 40 percent more business in Novem- 
ber, president's month, than in any one 
other month during the year. R. E. 
Sanders of California won the Presi- 
dent’s cup by paying for the equivalent 


(in life, accident and health) of more 
than $200,000 of life insurance, while 
Mrs. Carrie Summers of Texas was a 


close second. The California, Texas and 
Illinois branches placed in that order, 
and eleven of the branches had a record 
for the year. 

Officers of the company celebrated the 
fifty-fifth birthday anniversary of Presi- 
dent W. T. Grant with a dinner at a 
hotel. After dinner, the officers went 
to the Grant home where it had pre- 
viously been arranged that branch man- 
agers would telephone at 8:30 to report 
business as a surprise to Mr. Grant. 





‘Sound underwriting, coupled with 
high-grade management, is the best protec- 


tion that is afforded the public.” 


—Excerpt 


from an 


address by the Hon. George S. Van 


Schaick, Superintendent of Insurance, State of New York. 


— executives and individuals seek- 


ing insurance protection backed by sound underwrit- 


ing and efficient, economical management, are, in 


increasing numbers, specifying ‘‘L-M-C" coverage 
for their Automobile, Burglary, Compensation, Pub- 
lic Liability, Personal Accident and Plate Glass insur- 


ance under dividend-paying policies. 


This 16 million dollar company offers casualty insur- 
ance protection backed by a twenty-one year record 


of stability and conservatism. 
representatives throughout the United States and 


lts claim offices and 


Canada provide nationwide service facilities. 


LUMBERMENS MUTUAL CASUALTY COMPANY 


Represented by 


leading 


James S. Kemper, President 
MUTUAL INSURANCE BUILDING 


agents 


throughout 


CHICAGO, U. S. A. 


the country. 
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Insurance “Ad” Conference 
Holds Session in New York 





B. C. FORBES CHIEF SPEAKER 





Says Life Companies, Policyholders Vi- 
tally Interested in Having 
Sound Money 





NEW YORK, Dec. 7.—The Insur- 
ance Advertising Conference held an 
informal meeting here this week with 
a large attendance. J. E. Benedict, 
Metropolitan Life, presided over a joint 
meeting of life, fire and casualty mem- 
bers. H. E. North, vice-president Metro- 
politan Life, outlined the plans for 
“Financial Independence Through Life 
Insurance” week next March, which are 
to give out facts to educate the public 
to the value of Insurance. A. H. Red- 
dall, Equitable Life of New York, intro- 
duced a resolution, which was adopted, 
to give full cooperation to the move- 
ment. 

It was voted to send a telegram of 
congratulation to the Mutual Life of 
New York on its recent action to launch 
a national advertising campaign. 

Folowing the luncheon, B. C. Forbes 
of “Forbes Magazine” addressed the 
meeting. The afternoon session was de- 
voted to a general discussion of matters 
of interest. 

Mr. Forbes, speaking as one of the 
66,000,000 life insurance policyholders in 
the country, declared that life insurance 
executives are the ones to be most 
vitally interested in the monetary situa- 
tion. They are responsible to policy- 
holders in seeing that the beneficiaries 
of those policies receive the right kind 
of money. They must assume the lead- 
ership in this matter and will be backed 
up in their course by the policyholders 
of the nation. “Until we know whether 
we will have sound money no one can 


foretell whether we will have sound 
business.” 
In Mr. Forbes’ opinion the upward 


trend in general conditions throughout 
the world started a year ago last june 
and, given a stabilized currency, the 
United States will not only join this 
movement but will lead it. Because 
America is still a young country it has, 
asserted Mr. Forbes, a vigor and cour- 
age peculiar to itself. “The jamboree 
for which no one was guiltless is over. 
We are recovering from our headache 
and with the new year should have a 
rebirth of courage and faith.” Mr. 
Forbes concluded by declaring his be- 
lief that business will reach heights 
never approached before, even in the 
dizzy days of 1928. 


Colorado Managers Named 


Fred Krueger and Frank Antonelli 
have been appointed agency managers 
for Colorado by the Capitol Life of 
Denver. Both were formerly with the 
Equitable Life of New York. 


H. J. Miller Is Dead 


H. J. Miller, 56, who retired in 1929 
as second vice-president Metropolitan 
Life, died in New Rochelle, N. Y., after 
a brief illness. At the time of his re- 
tirement four years ago because of poor 
health, he had been in charge of the 
company’s field force since 1922, when he 
was made third vice-president. He was 
made second vice-president in 1924. Mr. 
Miller had won promotion through all 
the grades, having started as an agent. 


Sponsors Radio Program 

The National Life of Vermont is spon- 
soring a short period at 8:30 each morn- 
ing over Montpelier radio station 
WDEV. C. E. Crane, advertising man- 
ager, is in charge of the program. Time 
is used to make comments on current 
news and for educational purposes. Dr. 
John M. Thomas, vice-president, spoke 
last Tuesday morning. 








Governor Murray Seeks 
Receiver for Prudential 








Suit for a total of $546,000 and ap- 
pointment of a receiver has been brought 
by Governor Murray of Oklahoma 
against the Prudential because of the 
company’s refusal to accept bonds of 
the Home Owners Loan Corporation in 
a $3,000 foreclosure. The action is ap- 
parently due to a failure of the state of 
Oklahoma to understand the scope of 
the home owners loan act. 

When the matter was brought to 
President Duffield’s attention this week 
he stated that “It appears on the record 
that the application did not come within 
the purview of the Home Owners Loan 
Corporation act.” 

Governor Murray’s petition alleges 
that the company operated in the state 
without filing a copy of its charter and 
a list of its agents. 

Alfred Hurrell, vice-president and 
general counsel Prudential, when asked 
about the state’s suit, said the company 
had been admitted in Oklahoma 20 
years and had complied with all require- 
ments. He termed the action entirely 
fantastic and predicted it would be 
“laughed” out of court. 








Van de Walker Explains 


Note in Peoria Life Assets 





H. E. Van de Walker, former gen- 
eral agent for the Peoria Life in Mich- 
igan, who is now Michigan representa- 
tive of the Ohio State Life, has vol- 
unteered an explanation of his $30,000 
note, which was among the assets of 
the Peoria Life and which was stated 
by the examiners to be worthless. 

A note was given several years ago, 
he explained, not to the Peoria Life, 
but to the Bank of Peoria. He ex- 
presses the belief that this note was en- 
dorsed by the Peoria Life. At that 
time, he states, he had the largest 
agency of the Peoria Life. Under the 
direction of the company, he states, he 
was permitted to do a certain amount 
of advancing in Michigan and the 
amounts involved grew considerably. 
This note was given toward the closing 
of the year, he explains, in order to pay 
up certain’ items to the company, which 
were due him from other sources and 
with the full consent and knowledge of 
the officers of the company, with the 
understanding that as soon as the ob- 
ligations were cleaned up the note 
would be taken care of. 

Mr. Van de Walker states he has a 
signed statement from Emmet C. May, 
who was president of the Peoria Life, 
acknowledging the company was ob- 
ligated to Mr. Van de Walker in the 
sum of $109,000 with interest for seven 
years. This was the sum which Mr. 
Van de Walker put in the business, he 
explained, in order to get the agency 
organized and established. He states 
he has a similar document from Mr. 
May acknowledging that renewals due 
Mr. Van de Walker from the business 
in Michigan as of October, 1928, were 
valued at $486,000. 

The report of the examination was 
that on Dec. 31, 1929, the Peoria Life 
had two checks from Mr. Van de 
Walker, one for $16,356 and $21,782. Mr. 
Van de Walker states these checks were 
apparently used in an effort to bolster 
up the company’s statement at the close 
or the year and that he had no knowl- 
edge of this. 

Mr. Van de Walker states he had no 
knowledge of the inner workings of the 
Peoria Life and had no idea at the time 
that checks were being “kited.” Mr. 
Van de Walker resigned from the Pe- 
oria Life in 1929. 


C. L. Hill Group Manager 
C. L. Hill, who has been connected 
with the Aetna Life at Little Rock, has 
been transferred to Jacksonville, Fila., 
in charge of the group department. 





Advises Standing Ground 
in Dealing With Lawyers 


SEE PROGRAM CARRIED OUT 
Miss Winifred McLaughlin, Equitable 
Life Legal Adviser, Addresses 
New York C. L. U. 








NEW YORK, Dec. 7.—Agents should 
not stand in awe of lawyers in the prepa- 
ration of trust agreements or other in- 
struments but should stand their ground 
and see that every part of the document 
is consistent with the life insurance pro- 
gram it supplements, Miss Winifred 
McLaughlin, legal adviser to the bene- 
ficiary settlements section of the Equi- 
table Life of New York, told members 
of the New York chapter, C. L. U., at 
their meeting this week. Miss Mc- 
Laughlin is vice-president of the Na- 
tional Association of Women Lawyers. 

“Don’t develop any inferiority com- 
plex nor permit the lawyer to dismiss 
you without answering your reasonable 
questions,” Miss McLaughlin warned. 
“He knows his job and you know yours. 
You are both serving a common client. 
Watch every paragraph of his trust 
agreement to be sure it is consistent 
with the terms of your policy and let 
him glean from you such information 
as is necessary to make the two instru- 
ments agree. 

Cementing Relations 


“I regret very much that more of the 
lawyers have not taken this branch of 
practice seriously, or that you under- 
writers do not know the lawyers who 
really have tried to keep in step. Much 
could be done to cement the relations 
between the bar and life underwriters 
that would be mutually helpful.” 

Miss McLaughlin se ce the pro- 
vision of the New York laws. which 
limits the period of “suspension of own- 
ership,” as in a trust fund, for the dura- 
tion of two lives and a possible minor- 
ity. She pointed out the necessity of 
being certain that provisions for the 
leaving of money conformed to the 
statute because of the danger otherwise 
that the whole plan would be upset by 
the surrogate’s court. 


Brainard at Kansas Rally 


A two-day convention of Aetna Life 
agents was held in Topeka, the oc- 
casion being marked by the presence of 
President M. B. Brainard and Vice- 
President S. T. Whatley, who were in 
the field visiting a large number of 
Aetna Life agencies. 

Mr. Brainard said the condition of 
the country, as reflected by policy loans 
and surrenders, is improving. He spoke 
highly of prospects for the farmer and 
for the safety of farm mortgages. 

During a six-week campaign in Kan- 
sas, which has just been concluded, the 
Aetna Life men wrote $865,000 of busi- 
ness. Morris Dean of Topeka was high 
man with $156,912. O. T. Cropper, 
agency manager, said the business in 
the last six weeks was four times the 
production for the same period in 1932. 

Mr. Brainard and his party made the 
last stop of their tour in Kansas City 
with the D. M. Skinner general agency, 
when the agency celebrated the 34th an- 
niversary of Mr. Skinner’s connection 
with the company as general agent. 
More than 75 agents of the company 
from western Missouri heard Mr. 
Brainard speak. Following that meet- 
ing the party boarded a plane for Hart- 
ford to be home for Thanksgiving. 


Equitable’s Dividend Action 

NEW YORK, Dec. 7.—The Equitable 
Life of New York expects to announce 
its 1934 dividend action within the next 
few days. Announcements will be sent 
out to the field the latter part of this 
week or early next week, it is under- 
stood. 








Life Advertisers Group in 
Eastern Regional Meeting 


—! 


NEW YORK, Dec. 7.—The Life Ad. 
vertisers Association held its first east- 
ern regional meeting here, J. M. Blake, 
manager field service Massachusetts Mu- 
tual being chairman. Nelson White, 
Provident Mutual, head of the associa- 
tion opened the meeting, which was re- 
stricted to members, and received ful] 
cooperation from all in forwarding the 
new association’s plans. 

Vice-president H. A. North, Metro- 
politan, as guest described plans for Fi- 
nancial Independence Week next March. 
The membership numbers 61 including 
some Canadian companies. 

Among speakers were Stewart Ander- 
son, Penn Mutual, who talked on “Na- 
tional Advertising—Why?”’, K. H. Ma- 








thus, Connecticut Mutual, on “Policy- 
holders Magazines—Are They Worth 
Their Cost,?” L. C. Cushman, Massa- 
chusetts Mutual, on “House Organs 


and Their Objective,” and A. Young, 
Monarch Life, Springfield, Mass., on 

“Printed Material—Why Don’t Agents 
Use It?” 

John Rees, Colonial Life, Jersey City, 
discussed outdoor advertising and its 
place in insurance, and Miss Alice E. 
Roche of the Paret agency, Provident 
Mutual, Philadelphia, spoke on the value 
of direct mail advertising today. There 
was a general discussion of trade papers 
and how to use them. 


Coffin Gives Dinner 
V. P. Coffin, vice-president Connecti- 
cut Mutual Life, gave a dinner at Omaha 
honoring the new general agents at 
Omaha and Lincoln. General agents 
from the entire middle western territory 
attended. 


M. W. Lammers’ Career 


The Continental American Life an- 
nounces the appointment of M. W. 
Lammers as manager of its Chestnut 
street branch in Philadelphia. 

Mr. Lammers has’ been manager of 
the home office agency of the Amer- 
ican Central and has just resigned as 
president of the Indianapolis Life Un- 
derwriters Association. 

He is a graduate of Notre Dame 
University with two years post grad- 
uate work at Northwestern University 
and a holder of the C. L. U. degree. 
In 1921 he started at Jackson, Mich., for 
the American Central. Two years later 
he became head of the agency. In 
1925 he was made state field supervisor 
in Ohio. A year later he was called 
to the home office as field supervisor 
and continued in that capacity until 
1931 when he became head of the home 
office agency. 


Brooks with Lincoln National 
The Lincoln National has established 
a second agency in Philadeiphia, ap- 
pointing R. W. Brooks general agent. 
This is an outgrowth of the deal by 
which the company reinsures the Royal 
Union. Mr. Brooks has been manager 
for the latter company in eastern Penn- 
sylvania since 1916. Offices in the Gi- 
rard Trust building will be continued. 
Mr. Brooks has been in life insurance 
work 37 years, starting as agent of New 
York Life, in which capacity he re- 
mained for 20 years. He built up a 

large volume for the Royal Union. 


Pacific Mutual Annuity Rates 
The Pacific Mutual announces that 
Jan. 1934, or as soon thereafter as 
practical, its rates for life, cash refund, 
and joint and survivor annuities will be 


increased to make them more in har- 
mony with rates charged by the large 
eastern companies. The company’s ex- 
perience shows increased longevity of 
annuitants. The fact that the nation 1s 
facing a period of decreased interest 
earnings, the announcement _ states 


makes the adjustment in rates impera- 
tive. 
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securities Bureau 
Plan Is Deferred 


(CONTINUED FROM PAGE 1) 


company. Col. Joseph Button, president 
of the Union Life of Richmond, Ca., 
who served as insurance commissioner 
of that state for 23 years and who was 
secretary of the convention for a long 
time, was called on for some remarks. 

W. J. Dawson of South Dakota, the 
only commissioner appointed: since the 
last meeting, was introduced. There 
was a short open session late Tuesday 
afternoon when the report of the valua- 
tion committee was read and adopted. 
There was a long executive session 
Tuesday morning occupied by State Au- 
ditor J. D. Talbot of Kentucky, embit- 
tered and vitriolic, who made an attack 
on the Missouri State Life deal, declar- 
ing that for years back there has been 
a shameful exploitation of its resources. 
At the executive session Tuesday after- 
noon Superintendent O’Malley of Mis- 
souri defended the course followed since 
he took office last June, leading to the 
Great American Life entering into a 
contract whereby it took charge of the 
Missouri State Life business. 

Mr. Talbot declared that unless the 
life companies cleaned house there 
would be a federal investigation. He 
denounced the Missouri State Life deal 
as indicative of a low morale in insur- 
ance operations. Mr. O’Malley con- 
tended that the General American Life 
contract was the best for all concerned. 
He said he was actuated by only the 
best motives. 

One of the big questions engrossing 
the attention of the valuations commit- 
tee was the project proposed by Com- 
missioner Dunham of Connecticut 
whereby special machinery was to be set 
up for the valuation of securities of all 
kinds and the analysis of company port- 
folios. The plan proposed a special 
committee of six commissioners ap- 
pointed by the president who would 
have charge of this work. The cost per 
year would be $100,000, to be assessed 
on companies on a graduated plan, the 
highest fee per company to be $300. The 
work would be in charge of a manager. 
The commissioners would thus have ac- 
cess to security valuation data and a 
comprehensive analysis at any time. 
The proposal was defeated by a vote 
of six to five in the valuation committee, 
Superintendent Van Schaick of New 
York, chairman, casting the deciding 
vote. 

Broached Too Suddenly 


Evidently the Commissioners al- 
though seeing much value in the plan 
felt that it was sprung too suddenly and 
they had not had sufficient time to give 
it proper consideration. There was some 
question on the part of some commis- 
sions as to what was back of the move- 
ment and others felt that too much 
power was lodged in the hands of the 
committee chairman and the manager. 
The plan was ably drawn up. Commis- 
sioner Dunham had the chief men of his 
securities division, G. W. Carroll, J. M. 
Greenman, and E. F. Garvin present as 
consultants. 

Col. Dunham’s conservation commit- 
tee which is looking into the expenses of 
insurance organizations held meetings 
Monday and Tuesday. His associates 
are Pope, Texas; Van Schaick, New 
York, and Warner, Ohio. Other com- 
mittees that held meetings were: com- 
pensation, Pope, Texas, chairman; un- 
authorized insurance, Sullivan, New 
Hampshire, ranking member present; 
laws and legislation, Warner, Ohio, 
chairman. 

The special committee acting with the 
New York department on the old Na- 
tional Surety obligations met with the 
department representatives Tuesday 
evening. The committee on laws and 
legislation tabled a motion to condemn 
the Simmons municipal bankruptcy bill 
now before congress. 

Director of Commerce Tangeman of 
Ohio, chairman interstate liquidations 





and reorganization committee, said fur- 
ther study will be necessary but the 
committee will reach some definite con- 
clusions for action by the executive com- 
mittee, for the benefit of the proper 
committee in Congress discussing this 
subject, by the middle of January. 

E. A. Smith of Utah for the accident 
and health committee urged some 
standard in writing reimbursement poli- 
cies for medical cost. The committee 
took the policies of nine bureau com- 
panies at random and found six different 
bases of adjusting claims. There is 
much confusion as to settlements. The 
committee urged that a question be at- 
tached to the application asking if the 
applicant carries other insurance pay- 
ing medical reimbursement. If so, then 
the applicant agrees to have such pro- 
vision in the new policy made _ in- 
operative. 

W. A. Tarver, former Texas commis- 
sioner and former convention president, 
was called on for remarks at the Wed- 
nesday meeting. 


Would Expedite Examinations 


Commissioner Dunham of Connecti- 
cut, chairman conservation committee, 
in connection with departmental exami- 
nations urged that they be expedited and 
that the work of examiners be completed 
as rapidly as possible consistent with 
thoroughness. The charges made for 
the examinations, Col. Dunham recom- 
mended, should not be more than those 
actual expenses incurred by the depart- 
ments making the examinations. These 
recommendations were made, he said, 
because the policyholders, while needing 
the examinations nevertheless had to 
pay high rates for them. 

At the executive session Wednesday 
Col. Dunham brought up the proposed 
valuation bureau that had been defeated 
in committee before the convention as 
a whole. After long debate the subject 
was referred to the executive commit- 
tee by vote of 16 to 13. 


Insurance Commissioners 


Adopt Valuation Formula 


(CONTINUED FROM PAGE 1) 


curities is authorized to modify the fore- 
going formula in cases where circum- 
stances warrant. 

“5. Bonds and stocks purchased since 
Sonn 30, 1931, other than by exchange, 
shall be valued at market price quota- 
tions as of Nov. 1, 1933. 

“Further Resolved, That the cost or 
book value of stocks, whichever is 
lower, in the aggregate held by life 
companies as of Nov. 1, 1933, may be 
used in the aggregate as the fair market 
value of such stocks, provided the in- 
come received by such companies on 
such stocks during each of the five 
years preceding the date of valuation 
shall have been at the rate sufficient to 
meet the interest required to maintain 
policy reserves and other policy obliga- 
tions and provided further that the the 
net investment income received by such 
companies on their ledger assets shall 
not have been less than required to 
maintain the reserve. This shall not 
apply to stocks of corporations in re- 
ceivership or similar status. Cost as 
used herein shall be held to include 
stocks received as exchanges or rights 
received as dividends or otherwise at 
not to exceed the market value quoted 
on the date acquired. 

“Further Resolved, That in cases 
where the condition of insurance com- 
panies may require the immediate dis- 
position of securities it is the opinion of 
the committee that the discretion of the 
state supervisory officials of insurance 
should be exercised to vary the general 
formula herein set forth so as to adopt 
prices reflected by the exchanges. 

“Further Resolved, That in the opin- 
ion of the committee on valuations com- 
panies should be urged to maintain a 
reserve for contingencies to provide for 
fluctuations in the market price quota- 
tions of stocks and bonds not subject 
to amortization.” 
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Protection 


for a 


Lifetime 


The scope of B. M. A. Life-Accident & Health 


protection is responsible for its ever increasing 


popularity and growth. 


B. M.A. salesmen are equipped to offer Life 
insurance protection to the child from date of 
birth, and all other popular forms for all ages 


including RETIREMENT INCOME policies for 


old age economic protection. 


This complete 


service includes: 


Child's policies 
Educational policies 
Family Income 
Endowment 

Single Premium 

Paid up Life 

Whole Life at 80 

Life Expectancy 

Term 

Life Income and Annuities 


Group 


Under the Accident and Health service, the 


earning power is protected during the produc- 


tive_years—from 18 to 70. 


This complete protection is advantageous from 


the standpoint of the policyholder as well as 


the salesman. The prompt payment of disabil- 


ity claims creates a new demand for Life insur- 


ance. 


B. M. A. protects its policyholders 


All Ways 


Business Men’s 


Assurance Company 


Kansas City, Mo. 
W. T. Grant, President 
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Law Enforcement in Illinois 


THE new chairman of the insurance 
division of the Illinois Chamber of Com- 
merce, President H. A. BeHrens of the 
CONTINENTAL CASUALTY and CONTINEN- 

Lt ASSURANCE, is militant in his actions 
and views. He reaches his conclusions 
only after a careful consideration 
through logical mental processes. When 
he feels that he is on the right track 
and is traveling the correct road he does 
not hesitate to assume responsibility and 
then his militancy comes into view. In 
his new position with the Illinois cham- 
ber of commerce he is sounding a new 
note for the insurance division. 

In studying the activities of the in- 
surance division Mr. BEHRENS came to 
the conclusion that there was a field 
in which it could work where it would 
have no competition and that was in 
insurance law entorcement. The di- 
vision, he feels, can accomplish some- 
thing by supporting officials in their ad- 


ministrative work giving them support 
and encouragement, defending them in 
their cause and upholding their hands 
when they are attempting to do the 
right thing. Then if officials are not 
enforcing the insurance laws and 
thereby policyholders are not being pro- 
tected the insurance division would step 
in and insist on proper action. 

This will give the Illinois chamber of 
commerce insurance wise a far broader 
scope than it has had before. It will be 
rendering a service to the public that 
has been badly needed in the state. 
Illinois from an insurance administra- 
and law enforcement standpoint 
until Governor Horner took the helm 
had sunk to low levels. Let us hope 
that having started on the upgrade it 
will hereafter maintain higher standards. 
At least the Illinois chamber can be on 
guard with wide open eyes for law en- 
forcement. 


tion 


Effect of Assuming Responsibility 


Wuen Artuur F. HAL, now presi- 
dent of the Lincotn NATIonAL LIFE, 
dertook to build up an organization at 
his head office, he took a very broad- 
minded view. He saw the desirability 
of securing men who had great possi- 
bilities in them, those that had a suffi- 
cient background to enable them to 
grow, those who possessed real ability, 
initiative and who had _ resourceful 
minds. When he drew these men into 
his organization he gave them plenty 
of latitude. The Lrncotn Nationa LIFE 
has never been a one-man institution 
nor has it been dominated by the lead- 
ing executive officer. Mr. Hatt only 
asks that the men that he secures as- 
sume responsibility, do their level best 
and demonstrate their ability to fill the 
job. He was not afraid of his own po- 
sition. He endeavored at all times to 
crush intrigue or petty office quarrels. 
Through this policy the Lincotn Na- 
TIONAL Lire has built up a very strong 
official personnel. 

The world of insurance sustained a 
personal loss in the death of Executive 


un- 


Vice-President FranKtin B. MeEap of 
that company. He was the good ex- 
ample of the wisdom of Mr. HA v’s pol- 
icy. At times he may have seemed to 
be daring and bold in what he did. De- 
spite any mistakes that he made we will 
all agree that FRANKLIN MEAD grew into 
an insurance man of great stature and 
contributed much to his own company 
and to the business at large. While he 
started in the actuarial department and 
became an actuary, as time grew on he 
became considerably more than an ac- 
tuary. He always had a decided lean- 
ing toward the actuarial department as 
he traveled on. As the years passed he 
became interested in other phases of 
company administration. In the very 
prime of his years he was cut down. He 
builded well and his work will 
carry on. 


has 


THERE are very few people that are im- 
paired from hard work. It is usually 
lack of work that does the damage. The 
man at work has his mind employed to 
good advantage. 


‘C. Henderson. 


Elks Lodge in East Chicago, Dec. 3. 
Mr. McClain has for the past ten years 
addressed local lodges in various In- 
diana cities on this occasion. 


W. A. Tarver, former Texas insur- 
ance commissioner, who retired a year 
ago as president of the National Con- 
vention of Insurance Commissioners, 
has been appointed a member of the 
federal alcohol administration board by 
President Roosevelt. Mr. Tarver on re- 
tiring from office spent a short time 
with the Reconstruction Finance Cor- 
poration and then he was transferred 
to the prohibition unit. In the alcohol 
administration board he represents the 
Department of Justice, as he is chief 
counsel of the prohibition unit in the di- 
vision of investigations. 

W. H. Monroe, deputy insurance 
commissioner of Alabama for two terms 
under Frank N. Julian, suffered a frac- 
tured skull and Mrs. Monroe was less 
seriously injured in an automobile ac- 
cident near Brundidge, Ala. For the 
past five years Mr. Monroe has been as- 
sociated with J. A. Dilbeck, Birming- 
ham, agency manager American Mutual 
Liability, in the production department. 


H. Onishe, assistant secretary Yasuda 
Life of Tokio, is spending a few weeks 
making some investigations at the office 
of the Life Insurance Sales Research 
Bureau in Hartford. He will visit 
some home offices there, in New York, 
Philadelphia and Los Angeles. 


In recognition of 20 years of efficient 
service to the company, L. C. Mers- 
felder, Oklahoma manager of the Kan- 
sas City Life, was honored at an all- 
day state agency meeting and a deer 
dinner at Oklahoma City. Vice-Presi- 
dent J. F. Barr was present from the 
home office and paid tribute to the 
guest of honor. Other home office 
guests were Actuary J. A. Budinger 
and Dr. H. A. Baker, medical director. 
The Oklahoma agency passed the half 
million mark in November business. 


Almost the entire 2 official personnel of 
the Connecticut General Life is re- 
cruited from actuarial ranks. The list 
includes President Robert W. Hunting- 
ton, Vice-Presidents John M. Laird, G. 
E. Bulkeley, and R. H. Cole; Comp- 
troller G. W. Skilton, and Actuary E. 


James F. Oates of Hobart & Oates, 
Chicago general agents for the North- 
western Mutual Life, has been named 
on the education subcommittee of the 
trustees of Northwestern University in 
connection with the proposed merger of 
Chicago University and Northwestern 
University. Mr. Oates has been a trus- 
tee of Northwestern University for 
many years. 


Mrs. Hazel Royer, wife of President 
H. G. Royer of the Great Northern Life 
of Chicago, was found drowned in Lake 
Michigan near a sanitarium in Win- 


netka, Ill., in which she had been a pa- 
tient since Nov. 8, when she suffered 
an acute nervous breakdown. Mrs. 


Royer was 44 years of age. 


W. M. Rothaermel, superintendent of 
agents, central department, Equitable of 
New York, for three weeks has been 
in Hot Springs recuperating from an 
exhausting tour of duty which has kept 
him on the road contacting the many 
agencies of his department for several 
months. He will return to his office in 
Chicago about Dec. 15. 


David T. Johns, general agent in Los 
Angeles of the Pacific Mutual Life, who 


burned over 5,500 acres. The flames 
at one time were within 250 yards of his 
home. On three different occasions he 
and the members of his family stood by 
their auto, ready to jump in and make 
a quick getaway, but the danger which 
threatened passed each time. 


Clarence L. Ayres, president of the 
American Life of Detroit has returned 
to his home after spending nine weeks 
in a hospital following an operation. He 
is convalescing nicely and will be back 
in his office again before many weeks, 

Ted M. Simmons, manager of United 
States agencies of the Pan-American 
Life, has been addressing audiences at 
New Orleans theaters the past two 
weeks with a plea for contributions to 
the New Orleans community chest, of 
which he is 1933-34 campaign chairman. 
Crawford H. Ellis, president pf the 
company, is vice-chairman of the spe- 
cial donors committee. 


Victor M. Stamm, home office gen- 
eral agent Northwestern Mutual Life 
has been named chairman of the pub- 
licity committee of the Milwaukee asso- 
ciation of commerce. 

P. K. Lutken, executive vice-president 
Lamar Life, has been appointed chair- 
man of the Civil Works Administration 
for Jackson, Miss. 


J. L. Nedderson, 67, formerly actuary 
of the Wisconsin National Life of Osh- 
kosh, Wis., and also engaged in the in- 
surance business at Madison, Wis., for 
10 years, died from a heart attack in 
Oklahoma City. 

M. S. Hallman, former actuary of the 
Mutual Life of Canada, died in Water- 
loo, Ont. He joined the actuarial de- 
partment of Mutual Life in 1897. Ten 
years later he was appointed actuary. 
He resigned in 1925 


Lawrence M. Cathles, president North 
American Reassurance of New York, 
spent a few days in Texas recently re- 
newing acquaintances and getting a 
slant on Texas business. Mr. Cathles 
was with life companies in Dallas for 
many years. He resigned as vice-presi- 
dent and actuary of the Southland Life 
to go east and enter the reinsurance 
field. 

E. W. Randall assumed office as 
president of the Minnesota Mutual Life 
25 years ago Dec. 1. He held that 
position for 20 years and since then has 
been chairman of the board. 

In a personal letter to associates in 
the home office and agents throughout 
the country, Mr. Randall reviewed the 
growth of the Minnesota Mutual dur- 
ing the 25 years. 

“These have been fruitful years,” Mr. 
Randall said, “rich in experience and 
results. The company has had a steady 
growth in stature and usefulness and 
it is now 10 times as large as it was 
then. The record is most gratifying.” 


V. J. Skutt of the home office legal 
department of the Mutual Benefit 
Health & Accident and United Benefit 
Life of Omaha was in Chicago this 
week on business for those companies. 


Commissioner S. A. Olsness of North 
Dakota was unable to attend the meet- 
ing of the National Convention of In- 
surance Commissioners in New York, 
because of a situation that developed in 
the North Dakota hail insurance depart- 
ment. A special investigator found that 
the head of the hail department had 
forged two warrants of farmers in the 
sum of $1,350 and national guardsmen 





lives in La Crescenta, a suburb of Los 





were stationed at the hail department 
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office to prevent entrance of anyone 
who did not have a permit from the 
governor. Mr. Olsness is a faithful 
member of the insurance commission- 
ers’ convention and always takes a con- 
scientious part in its proceedings. 


§. B. Carlton, manager Phoenix Mu- 
tual Life, Seattle, this week attended the 
celebration of the golden wedding an- 
niversary of his parents, Mr. and Mrs. 
s. E. Carlton, in Los Angeles. 


George E. Risley of Hartford, agency 
secretary of the Connecticut General 
Life, does not confine his activities to 
his life insurance work. He is a man 
that has some fads and they enrich his 
living. Look about the walls of Mr. 
Risley’s office and the visitor is im- 
pressed with quaint and curious old 
prints of hunting scenes that Mr. Ris- 
ley has picked up from time to time. It 
js out at his home at West Hartford 
where one gets the finest demonstra- 
tion of Mr. Risley’s hospitality and in- 
genuity. He has a wonderful flower 
and vegetable garden and in his yard is 
a stable. One end of it has been con- 
verted into a “den.” Here Mr. Risley 
has his books, a larger number of old 
time hunting scenes and many relics of 
his past as a hunter, firearms and, in 
fact, many other wall decorations that 
give atmosphere to the ideal den. One 
of Mr. Risley’s most original fads is his 
collection of dippers, spoons and the 
like that he has constructed out of burls 
and excrescences found on limbs of 
trees. He has a guide in Maine watch- 





ing for these burls. He cuts them out 
with a handle reaching out both ways. 
Mr. Risley takes these and with spe- 
cial tools digs them out until a dipper 
or other pouring utensil is formed. Then 
he puts on his lacquer or varnish. He 
has these dippers made from all sorts 
of wood and various sizes and shapes. 
They make a most interesting collec- 
tion. 


E. Hall Cullom, vice-president of the 
Life & Casualty of Tennessee, died at 
his home at Nashville following an ex- 
tended illness. He was 50 years of age. 

Mr. Cullom joined the Life & Cas- 
ualty 12 years ago and was a salesman 
on the life staff. In 1923 he was made 
assistant manager of the life staff and 
the next year was appointed manager 
of the ordinary department in the Nash- 
ville life staff. He was taken to the 
home office in 1924 and appointed assis- 
tant secretary. He was made vice- 
president in 1926, and was in charge of 
all insurance in Georgia, Florida, North 
and South Carolina. 

P. H. Wilbour, former Rhode 
Island insurance commissioner, died 
Sunday. He was active in public affairs 
all his life, having been elected state 
senator, representive and state treas- 
urer. He served for five years as presi- 
dent pro tem of the state senate and he 
was instrumental in having the general 
assembly pass a bill making mandatory 
the study of a fire prevention manual in 
the public schools, the first state, it is 
believed, to so require. 
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Names Three General Agents 


Central Life of Iowa Announces New 
Appointments at Omaha, Wichita 
and Marshalltown, Ia. 








The Central Life of Iowa has ap- 
pointed H. E. Hansen of Omaha, gen- 
eral agent for eastern Nebraska. The 
ast five years he has been with the 
Bankers Reserve Life. Prior to that 
he was with the Bankers Life of Iowa 
for five years. 

H. L. Gilhaus of Wichita, Kan., is ap- 
pointed general agent there. For sev- 
eral years he has been with the Missouri 
State Life as assistant manager of the 
St. Louis branch, where he was particu- 
larly successful, especially in training 
new agents. 

C. A. Gustafson, Marshalltown, Ia., 
becomes general agent for several coun- 
ties in central Iowa. He has had many 
years’ life insurance selling experience 
and for several years has represented 
the Peoria Life as district agent. 





Logan Named by National, Vt. 


Prominent Lincoln, Neb., Operator Is 
Appointed to Succeed C. T. 
Schneider, Who Resigns 








William H. Logan, who for 16 years 
has been state manager for the Peoria 
Life with headquarters at Lincoln, Neb., 
and has been active in organization af- 
fairs, has been appointed general agent 
for the National Life of Vermont at 
Omaha. He succeeds C. T. Schneider, 
who is retiring after several years of 
service. 

Mr. Logan is a past president of the 
Life Underwriters of Lincoln, he was 
the first president of the Nebraska Life 
Underwriters Association and is at 
present vice-president of the Nebraska 
Life Agency Managers’ association. 





J. F. Kerfoot, for the past year general 
agent at Ottumwa, Ia., for the Yeomen 
Mutual Life, has become city supervisor 
in Ottumwa for the Bankers Life of 
Iowa. 





| 





Carroll G. Seward Appointed 


Named General Agent in Boston by 
Massachusetts Mutual, Succeeding 
the late C. M. Ide 








Carroll G. Seward has been appointed 
general agent of the Boston office of the 
Massachusetts Mutual at 10 Postoffice 
Square. He takes the place left vacant 
by the recent death of Charles M. Ide. 
Kenneth Eldridge will be associate gen- 
eral agent and the agency will be known 
as the Seward-Eldridge agency. 

Mr. Seward was born in Malden, 
Mass,. and educated in the public 
schools there. Before entering the life 
insurance business in the Ide agency, 
he was in the automobile accessory 
business in Cambridge, Mass. 

Mr. Eldridge graduated from the Col- 
lege of Business Administration of Bos- 
ton University in 1923. He was man- 
ager of the Griswold hotel in New Lon- 
don, Conn., before entering the Ide 
agency. 


DeLapp Is General Agent of 


General American in Chicago 








A. A. DeLapp, manager for the Mis- 
souri State in the Chicago branch office 
for two years, this week was appointed 
general agent for the General American 
Life, which reinsured the other com- 
pany. Mr. DeLapp moved his offices 
from the Insurance Center building to 
33 North LaSalle street, a modern sky- 
scraper bank building where he has 
much more dignified and handsome 
quarters. 


With Missouri State Since 1927 


Mr. DeLapp started with the Mis- 
souri State as agent in Chicago in Sep- 
tember, 1927, continuing until the res- 
ignation of E. B. Thurman as manager 
to become general agent for the New 
England Mutual in Chicago. Mr. De- 
Lapp is a C. L. U. He has through 
modern sales methods maintained a 
fine record of production with the Mis- 
souri State during the last two years 
of constant bickering and stock ma- 









































THE 

CHRISTMAS STORY 
AND 

LIFE INSURANCE 


The stories that live through the 
ages and vitally affect the lives 
of men are simple but profound. 
Life insurance, like the Christ- 
mas story, satisfies some of the 
fundamental needs of all men. 
Peace on Earth, Good. Will 
Toward Men. 

Peace of mind which comes to 
him who has made safe provi- 
sion for himself and his loved 
ones. 

Good will toward men which is 
the blessing of him who has no 
fear for the future of his mate- 
rial estate. 

Every life insurance man who 
has done his work well may now 
look back at his year’s record 
and say to himself, “To the best 
of my ability I have brought 
peace and good will to my 
friends and clients.” 


A\MERICAN CENTRAL Lire 


INSURANCE COMPANY 
INDIANAPOLIS - - -  - INDIANA 













































SECURITY MUTUAL LIFE INSURANCE COMPANY 


Binghamton, N. Y. 
Has General Agency openings in 
READING, PA. 
HARRISBURG, PA. 
YORK, PA. 
WILLIAMSPORT, PA. 


We offer every reasonable co-operation. Modern policy 
contracts and direct mail sales helps are building suc- 
cessful agencies in many cities. 


Are YOU interested? 


Write: Agency Dept. 


Security Mutual Life 
Insurance Company 


BINGHAMTON, NY. 
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Looking Forward 





154 years ago this nation 
was created. Dark were 


the clouds that hung 


over the new repub- 











lic. Even the immor- 






tal Washington felt 






the sting of slan- 






derous partisan- 






ship. Yet the na- 







tion’s founders 


built steadily 






for future 






stability. 





For the fu- 
ture! That is 
a key-word in 
COMMON- 
WEALTH 
service to its 
agents; to endow 
them with every 
possible attribute to 
permanent growth. 
That is why so many 
COMMONWEALTH 
field men will reach the 
age of retirement with a 
comfortable income from 














renewal commissions built 
by their own efforts and the 
constant help of the home 
office. COMMONWEALTH 
cordial more 
than a 
verbal 
tions of 









cooperation is 
name; it 
of the ambi- 
company of 






mere is the 






expression 
a growing 


progressive underwriters. 
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LOUISVILLE, KY. 





nipulations in that company, which ser- 
iously disturbed the agency force. 





H. R. Bryarly 

H. R. Bryarly, general agent Home 
Life of New York in Washington, D. 
C., has resigned on account of his 
health. He plans to go to Florida in 
order to recuperate. R. H. Burnham of 
the home office is taking charge until 
Mr. Bryarly’s successor is appointed. 
Mr. Bryarly has been a leader in Wash- 
ington life insurance work for 20 years 
and before that was in the business in 
Winchester, Va. 





Roy H. Sheldon 


Roy H. Sheldon has resigned as Los 
Angeles general agent of the Equitable 
Life of lowa, but will remain with the 
company and devote his entire time to 
personal production. He has been with 
the Equitable in Los Angeles for 16 
years and general agent for 14 years. 
His successor as general agent has not 
been announced. 





G. R. Schulte 


The general agency of the United 
Mutual Life of Indianapolis at South 
Bend, Ind., formerly a partnership of 
E. H. Miller and G. R. Schulte, has 
been taken over by Mr. Schulte. 

The Fort Wayne general agency has 
been discontinued and the territory cov- 
ered by that agency is also under the 
management of Mr. Schulte. 





E. G. Luby, Morris Rosenbaum 


Edgar G. Luby and Morris Rosen- 
baum have been appointed general 
agents for the Manhattan Life in Al- 
bany, N. Y. Both men have had ex- 
perience in the insurance business. 
Their office is in the State Bank build- 
ing. 





C. W. Jander 


The Seaboard Life has promoted C. 
W. Jander, manager of its Longview, 
Tex., agency, to manager of the home 
office agency at Houston. He has been 
with the Seaboard for three and a half 
years and has been a consistent leading 
producer. He has been district man- 
ager at Longview for a year. 


C. H. DeLong 


The Home Life of New York has ap- 
pointed C. H. DeLong branch manager 
at Champaign, Ill., in addition to the 
branch now operated there by A. J. 

Asher. Mr. DeLong has been general 
agent for the Peoria Life in Champaign 
for 10 years. 
producer and is active in association 
work, being a past president of the IIli- 
nois State Life Underwriters Associa- 








tion. He is a graduate of the Univer- 
sity of Illinois. 
E. E. Hawks 
E. E. Hawks has been appointed 


supervisor by General Agent Caperton 
of the State Mutual in Chicugo. Mr. 
Hawks started with the Phoenix Mu- 
tual there in 1928, becoming a quarter 
million dollar man in his first year, and 
then went to the State Mutual, then the 
Everts Wrenn agency, in personal pro- 
duction with a good record. After Mr. 
Wrenn’s death he went with the North- 


He has been a consistent ' 


western Mutual for several months and 
then returned when Mr. Caperton took 
charge. 





H. T. Wilson 
H. T. Wilson, general agent Ohio 
National Life, San Antonio, Tex., has 


resigned to devote his time to personal 
production for the Great Southern Life. 


Jack Leventhal 


The Haviland-Gibbs agencies of the 
Penn Mutual Life of Newark and New 
York City have appointed Jack Leven- 
thal agency supervisor at the New York 





office, 225 Broadway. The New York 
office was opened Nov. 1 





Life Agency Notes 
The Guardian Life has opened a (ivi. 





sion office in the Merchants Nationa] 
Bank building, Cedar Rapids, Ia., with 
J. T. Stack in charge. 

A. R. Klein of the K. M. Sacks agency, 
Equitable of New York in Chicago, has 
been appointed unit manager in the 
agency. 

W. L. Laird of the D. C. Kemp agency 
of the Equitable of New York in Chicago 
has been appointed unit manager of the 
agency. 











THREE BUFFALO MUTUAL MEETINGS 


Three agency meetings of the Buf- 
falo Mutual Life were held in central 
New York. At Hornell, where I. S. 
Myers is district manager, a meeting 
was held. Another was held at Roch- 
ester, where F. C. Sickels is district 
manager. The third meeting was at 
Syracuse where R. M. Easton is 
district manager. It was attended by 
agents residing in Syracuse and sur- 


rounding towns. 
ok * * 


A. E. N. GRAY SCHEDULED 
A. E. N. Gray, assistant secretary of 
the Prudential, is scheduled to be one 


of the principal speakers at a dinner 
meeting Dec. 12 of the Life Under- 
writers Association of the City of New 
York. 
x * * 
SALES RECORDS IN NOVEMBER 


The Charles B. Knight agency of the 
Union Central Life paid for $1,904,560 
in November and rolled up more than 
$3,000,000 in submitted business, the 
latter being the largest of any month 
this year. 

The J. Elliott Hall agency of the 
Penn Mutual Life paid for $1,875,505 
as against $1,825,646 in November, 1932, 
and $17,722,361 for the year to date as 
against $17,368,424. 

The J. S. Myrick agency of the Mu- 
tual Life of New York paid for $1- 





AS SEEN FROM NEW YORK 


By R. B. MITCHELL— 





626,137 as against $2,013,315 for No- 
vember, 1932, and for $18,670,715 for the 
year to date against $24,101,800. The 
smaller percentage decline of the 
month’s figure as compared with that 
of the year to date indicates the upward 
trend. 

The C. E. DeLong agency of the 
Mutual Benefit Life paid for $1,500,600 
as against $944,086 for November, 1932, 
and for $21,265,715 as against $16,572,- 
442 for the year to date. 

The Luther-Keffer agency of the 
Aetna Life paid for $1,262,696 in No- 
vember and for $22,218,721 for the year 
to date. 

The Keane-Patterson agency of the 
Massachusetts Mutual Life paid for $1,- 
070,000 in November as against $1,062,- 
000 for November, 1932. 

The J. M. Fraser agency of the Con- 
necticut Mutual Life paid for $819,097 
as against $990,135 for the month and 
$9,705,034 for the year to date as against 
$12,594,903. 

x * * 

ENGELSMAN AHEAD FOR YEAR 


The Ralph G. Engelsman agency of 
the Penn Mutual Life on its paid busi- 
ness for the first 11 months of this year 
is already $20,000 ahead of the entire 
year of 1932, paying for $8,553,884 in 
the first 11 months of 1933 against $8,- 
533,898 for all of 1932. The agency 
paid for $778,000 in November as 
against $738,000 in November, 1932. 








AS SEEN FROM CHICAGO 





B. C. HOWES IS “BIG CHIEF” 


B. C. Howes, general agent Berkshire 
Life in Chicago, struck a new note in 
the company’s production contest known 
as the “East vs. West” campaign, which 
started Nov. 6 and is to end Dec. 16. 
There was a breezy air of the old west 
in all the publicity material. Mr. Howes 
was “big chief” of the army of the west, 
addressing his “braves” as_ follows: 
“Big braves spend last week in tepees 
instead of on war path. No want 
wampum. Big chief disgusted. He 
thinks much better to send squaws on 
war path.” In similar language he com- 
pared the results of his agency with 
that of the Berkshire’s agencies in other 
parts of the country. Each $1,000 sub- 
mitted business in the Berkshire’s east 





and west campaign stands as a “scalp.” 





The total scalps the first week of the 


campaign, nation-wide, amounted t 
$313,046 and in the second week to 
$167,304. Mr. Howes closed his latest 


bulletin with the admonition, “Medicine 
men take care of squaws—big braves g¢ 
on war path.” 

* * * 
U. CHAIRMEN NAMED 


The new executive committee of the 
Chicago chapter C. L. U. formed since 
election of F. J. Budinger, general agent 
Franklin Life, as president, is headed by 
Mr. Budinger, the others being W. N. 
Hiller, G. S. Brown, Frederick Bruch- 
holz, W. C. Butler, E. R. Reynolds, A 
J. Johannsen and Sara Frances Jones. 
Other committee chairmen are: Pro- 
gram, E. R. Reynolds; publicity, G. S. 
Brown; educational, A. J. Johannsen; 


Cc lL. 
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FORT WAYNE, INDIANA 


A winning LNL plan for LNL men 
Planned Prospecting 
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jyncheon, W. C. Butler; attendance and 
fellowship, Sara Frances Jones, with E. 
M. Schwemm and A. A. DeLapp, vice- 


chairmen. 
ee 


NOVEMBER PRODUCTION GOOD 


The Chicago branch of the Union 
Central had excellent production in No- 
vember, this being the best month for 
the branch so far this year on a paid 
volume basis, and also in number of 
apps. Paid business was 15 percent 
higher than in October and number of 
applications 35 percent greater, Man- 
ager H. A. Zischke said. 

e 6 2 
CHANGE NYLIC RALLY DATE 


The Nylic rally of central department 
agencies of the New York Life in Chi- 
cago, to have been held at the Edge- 
water Beach hotel Dec. 16, has been 
postponed to Dec. 30. It will be purely 
a dinner, without any business sessions. 

x* * * 


HUGH HART ACTIVE 


Hugh D. Hart, former well known 
life insurance executive, who is promot- 
ing the sale of a combination invest- 
ment trust and life insurance, was in 
Chicago this week lining up salesmen. 
As was done in New York, advertise- 
ments were inserted in the daily news- 
papers over the caption, “A Depression 
Conqueror,” announcing that Mr. Hart 
would deliver a lecture on “How to 
make more money out of a new indus- 
try.’ Mr. Hart is described as “a man 
who has changed thousands of sales- 
men into money makers in an incredibly 
short period,” and as “this master-sales 
builder.” 

es * 
BOWMAN AGENCY MOVES 

DeForest Bowman, general agent in 
Chicago of the Bankers Life of Des 
Moines, has moved his office from the 
Insurance Exchange to 105 West 
Adams street, the Bankers Building. He 
has been in the old location five years. 
Mr. Bowman is one of the real veterans 
in the business, having been a life in- 
surance man 48 years, for 25 years hav- 
ing represented the Bankers Life in 
Chicago. In his early years as a gen- 
eral agent he was one of the very large 
producers of the country, paying for 
$1,034,000 in his first year and three 
months with the Bankers Life and writ- 
ing over a million a year from 1912 to 





1917. His first million of personal busi- 
ness was written with more than 350 
cases, on an absolute cash basis re- 
quired by the company and in face of 
the fact that the limit which would be 
issued was $6,000 and the company’s 
average was $3,000. Thus he was one 
of the first “millionaires” in the United 
States. When he took the Bankers Life 
general agency in Chicago there was 
$400,000 of business on the books and 
now after considerable lapsation due to 
depression conditions experienced by 
most agencies and companies, he still 
has well over $50,000,000 in force. Mr. 
3owman’s agency has led the com- 
pany’s general agencies in the country 
in first place over 50 percent of the 
time during the 25 years and only once 
has been below third place, he states. 


* * * 
EQUITABLE SALES CONGRESS 


Equitable of New York agents and 
managers will meet at the Palmer 
House Dec. 8 in a sales congress the 
object of which is to assist the agents 
in preparing their 1934 plans according 
to a five-point program. The five steps 
in the interview which will be stressed 
and the speakers on the subjects are: 
“Enthusing,” J. E. McNamara; “Pros- 
pecting,” L. P. Finn; “Approaching,” A. 
R. Klein; “Presenting,” E. E. Lawrence, 
and “Getting,” P. H. Williams. B. F. 
Bills, prominent Chicago realtor and au- 
thor of several books on modern sales- 
manship, will give the “Outsider’s View 
of Selling Life Insurance.” P. B. Hobbs, 
agency manager Equitable in Chicago, 
will be chairman. He also is on the 
committee of arrangements with Man- 
agers L. H. Kellogg and K. M. Sacks. 
The purpose of the meeting is to form 
plans to put the agents over the hill 
and qualify them for the Equitable’s 
“Diamond Jubilee” meeting to be held 
at the Waldorf-Astoria in New York 
City next July. Mr. McNamara is an 
agent in the Courtenay Barber general 
agency Equitable of New York in Chi- 
cago. Mr. Finn of the Sam Lustgarten 
agency there has unusually effective 
prospecting methods. Mr. Klein of the 
K. M. Sacks agency, Chicago, has been 
a year in business but has paid for over 
90 cases this year for more than $200,- 
000. Mr. Lawrence is in the Kellogg 
agency and Mr. Williams in the Nolan 
agency, both of Chicago. 








NEWS ABOUT 


LIFE POLICIES 





New Policies, Premium Rates, Dividends, Surrender Values, and all Changes in 


Policy Literature, Rate Books, etc. 


Supplementing the “Unique Manual- 


’ and “Little Gem,” Published Annually in May and March respectively. 


PRICE, $5.00 and $2.00 respectively. 





Fidelity Mutual: Same Scale 


Philadelphia Company to Set Up Divi- 
dend Liability for 1934 on 


Present Basis 








The Fidelity Mutual Life of Phila- 
delphia announces that it has decided 
to make no change in its dividend scale 
at this time. In a message to the field 
force, President Walter L. Talbot states 
the company is under no necessity to 
commit itself for a full year or any 
other stated period. 


President Talbot's Views 


“We see no present need,” he said, 
“to change our scale, and in our annual 
statement we shall, of course, assume 
a dividend liability for the full year on 
the present basis, but this will not pre- 
vent us from exercising complete free- 
dom of action of any kind if new con- 
ditions arise. 

_ “It is well known,” he continued, “that 
interest rates are not keeping up to 
the level of a few years ago. Many 
companies have announced reductions 
for 1934 in the rates to be allowed on 
dividends and other funds left with in- 
terest. Whether or not our present in- 





terest rates are unduly liberal under the 
existing conditions is a matter that is 
having careful study. 

“While you will have satisfaction in 
the continuance of our present dividend 
scale, I am inclined to feel that life in- 
surance salesmen in general would be 
well advised in these times to avoid 
undue emphasis upon dividends. Se- 
curity—the proven stability of life in- 
surance and the essential goodness of 
the thing we offer is far more im- 
portant than dividends.” 


Canada Life Retains Scale 
First Six Months of 1934 


The Canada Life has announced that 
the regular scale of dividends employed 
in 1933 will be continued for the six 
months commencing Jan. 1, 1934. 

Maturity and persistency dividends, 
which were introduced in 1933, are also 
being continued and under annua! divi- 
dend policies will be larger in 1934. 

Maturity dividends will be equal to 
the sum of the 1933 and 1934 annual 
cash dividends or paid-up additions, de- 
pending on the method of application of 
dividends selected by the assured. 

Persistency dividends, as in 1933, will 








Stability 





The confidence of the insuring public repre- 
sents the most valuable asset of the institution 
of Life Insurance. It must be zealously guarded 
by those to whom this great obligation is en- 


trusted. 
oR et a 


The regular triennial examination of the 
Company was completed January, 1933 by the 
Wisconsin Insurance Department, and the fol- 
lowing quotation is from the final page of the 
report: 


“The Company is found in a good finan- 
cial condition with a surplus as regards 
policyholders of $1,607,210.38 and contin- 
gency reserve of $225,000, after setting aside 
legal reserves and other reserves which are 
more than adequate. Retrenchments in ac 
cordance with the present period have been 


Operating in: 


J California 
programmed. The management is made up =e 
of men of ability whose tenure of office Illinois 
began with the organization of the Com- Iowa 
pany. Its actuarial methods are sound and Michigan 
mortality experience has been favorable. Minnesota 
Policyholders receive fair and equitable , 
treatment.” Ohio 
Oregon 
The South Dakota — 
Gxpff le Texas 
Ansurance Company al America Washington 
Wisconsin 


Milwaukee, Wisconsin 
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LIFE INSURANCE COMPANY 





New York and Ohio 


Outstanding and substantial opportunities are 
available to the right men. Buffalo Mutual Life 
is now growing faster than at any time during 
its 61 years... evidence that its Policies and 
methods for securing business are meeting 
present needs. 


If you would like to grow with us, write in 
confidence with details of your experience to: 
E. Parker Waggoner, Supt. of Agents, Buffalo. 


18 POLICIES ... Birth to age 60... DEPENDABLE PROTECTION 


Whole Life Special © 20 Payment Life Special @ Multiple Option Life and Annuity © 

10 and 20 Year Modified Ordinary Life @ 10 and 20 Year Family Income @ Endowment 

at Age 65 © Ordinary Life, Endowment at 85 @ 20 Payment Life, Endowment at 85 

@ 10, 15 and 20 Year Endowment @ Special Convertible Term © 10 Year Term ¢ 
Children's Policies (Three Forms) Birth to Age 10 
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A For 27 


Years the Slogan A 


has been 


“SAFETY AND SERVICE FIRST” 


The first six months of 1933 has been no exception, for the Ohio 
State Life Insurance Company continued to make progress in 
financial strength, as shown by the increases in its Cash, U. S. Gov- 


ernment Bonds, Reserves 


for the Protection of Policyholders and 


Total Assets. This growth was maintained in the face of unfavor- 
able financial conditions, and is the result of the conservative finan- 
cial policy which has guided the Company throughout its 27 years 
of service to its policyholders. Every obligation has been promptly 


Company owes no debts 


continuing pledge. 


provided for its own policies. 


met without selling one of its bonds or borrowing a dollar. The 


other than current bills and obligations 
"Safety and Service First" is our 


With this company background and a liberal contract, Oslico 


Representatives enjoy greater earnings. 


THE OHIO STATE 
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President 
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FROM $350 SINGLE FROM 
ADELPHIA HOTEL CO,- DAVID B. PROVAN Managing Director 


CHESTNUT AT I3 TH ST. 





VISIT AMERICA'S 
MOST HISTORIC 
CITY 

















Nearest everything 
in Philadelphia. . . 
Each room with Bath 
French Restaurant 
. .Coffee Grill... 
Roof Garden... 


400 ROOMS 
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be 50 percent of the corresponding ma- 
turity dividends and will be payable in 
1934 on policies 25 and 30 years in 
force. 

Under five-year dividend policies the 
basis employed in 1933 for maturity and 
persistency dividends is continued in 
1934. 

The rate of interest on dividends and 
proceeds of policies left on deposit with 
the company will be 4% percent per 
annum where interest payments become 
payable the first six months of 1934. 
Heretofore the company has been pay- 
ing 5 percent. 


Continues Dividend Scale 


Directors of the Aetna Life voted 
continuance of the 1933 dividend scale 
for policyholders in the participating de- 
partment. In that department, the rate 
of interest allowed on proceeds left with 
the company and on dividend accumula- 
tions will, from Jan. 1, 1934, and until 
further notice, be 4% percent. The rate 
of interest allowed in the non-partici- 
pating department on funds held by the 
company upon which excess interest is 
paid also will be 4% percent. 








Continental Assurance 


The Continental Assurance of Chicago 
will announce a rate increase prior to 
Jan. 2, it is reliably reported. This com- 
pany did not follow several large east- 
ern nonparticipating companies some 
time ago in their action advancing rates. 
It is understood the proposed Continen- 
tal Assurance rise will place it about on 
a par with the rates of these other com- 
panies. 





National Fidelity Life 

The new rate book of the National 
Fidelity Life of Kansas City includes 
material reductions in non-forfeiture op- 
tions at the earlier years on two com- 
mercial policies and three GIA plans. 
Rates and cash values on the 20 year 
endowment are reduced. 

Two new juvenile policies, endowment 
at age 55 written on ages from 0 to 4, 
and endowment at age 60 written on 
ages from 5 to 14, inclusive, take the 
Place of ordinary life which the com- 
pany formerly issued down to age 10. 
This some time ago was raised to 15, 
and with the issue of the rate book, has 
been lowered to 9 years. 


No Action on Moratorium 


TOPEKA, KAN., Dec. 7.—After a 
heated debate no action was taken by 
the Kansas legislature on extending the 
mortgage moratorium another year and 
abrogating the policy loan and cash 
value moratorium. Investigation of the 
insurance department by the legislature 
is not expected to amount to much as 
the committee has no funds with which 
to finance its operations and whatever 
information it does secure cannot be 
presented to the senate until the reg- 
ular session in 1935. 

A measure prohibiting insurance com- 
pany officials being paid any commis- 
sions or fees other than their salaries 
for handling any business of their com- 
panies, failed to pass. 


Sun Life Wins Libel Suit 

The court of appeal in London, Eng- 
land, has dismissed the appeal of W. H 
Smith & Son, news agents, from the 
conviction and judgment of £3,000 dam- 
ages registered against them last June 
in the libel action instituted by the 
Sun Life of Canada. The decision con- 
firms the trial judgment that defendants 
were liable to damages for circulating 
an issue of “City Midweek,” a financial 
publication, and for displaying a poster 
in connection with the issue, both of 
which were afterwards found to be li- 
bellous. The issue and poster contained 
references to the Sun Life. 











Iowa Probe Proposed 


A resolution has been offered in the 
Iowa legislature for an immediate inves- 
tigation of the state insurance depart- 
ment. 
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Playlet, “An Harassed Underwriter”; 
directors, H. L, Drake, Jr., Empire Life 
& Accident, and Perry Meek, Penn Mu- 
tual; cast, Tom Wise and H. C. Church- 
man, John Hancock Mutual Life. 

“1933 Prospecting.” J. R. Townsend, 
Equitable Life of Iowa. 

Sales Demonstration, “The Span Plan,” 
Hilbert Rust, Aetna Life. 

Sales Demonstration, “Minimum Pro- 
gram,” Harry Holtman and Eph Levin, 
Northwestern Mutual. 

“Interview Bookkeeping,” 
Rainey, Guardian Life. 

Sales demonstration, “Four-Point Pro- 
gram,” Horace Storer and J. J. Davis, 
Bankers Life of Iowa, 

Sales demonstration, Dr. G. B. Van 
Arsdall, home office Equitable Life of 
New York. 


James lL. 


Evening 


“Answering 1933 Objections,” by a cab- 
inet of experts: Ward Hackleman, Mas- 
sachusetts Mutual Life, chairman; Wen- 
dell Barrett, Prudential; Dan Flickinger, 
John Hancock; Eber M. Spence, New 
England Mutual; George Jones, Connec- 
ticut Mutual; C. D. Vawter, Acacia Mu- 
tual. Every man attending the congress 
will be permitted to hand in two “objec- 
tions” which will be answered. 

“The Place of Life Insurance Today,” 
Paul Spiecher, “Insurance Research & 
Review.” 

* * * 

Flint, Mich.—The outstanding char- 
acteristics of life insurance as an in- 
vestment were emphasized by Dr. S. 8S. 
Huebner, University of Pennsylvania. 
The five investment functions of life in- 
surance are: To help all to obtain in- 
vestment estates on the installment 
basis; to take the responsibility of in- 
vestment management for the insured; 
to furnish a market for those who wish 
to leave their investments; to enable in- 
sureds to borrow at a fixed rate against 
their investments, and to provide for a 
managed annuity for those who wish to 
liquidate their investments, 

x * * 

Tulsa, Okla.—Harry Luckhardt was 
elected president at the annual meeting, 
with C. E. Hadley, vice-president; and 
A. C. Pickens, secretary-treasurer. E. 
K. Roth, R. A. Hittson, Floyd Shurtleff, 
Frank Engle, Harry Hudson and R. E. 
Seever are the new directors. 

* * * 

Birmingham.—The life underwriters of 
Birmingham, in cooperation with the 
Life Managers Association, will take the 
field in a drive to get special gifts for 
the annual Christmas seal sale campaign, 
it was announced by La Noue Matta, 
vice-president Protective Life and chair- 
man of the special gifts committee of 
the Anti-Tuberculosis Association of Jef- 
ferson county, sponsor of the campaign. 


2 2 

Cleveland—Frank H. Davis, vice-presi- 
dent Penn Mutual Life, will speak Dec. 
15 on “Today’s Opportunities.” Officers 
will be elected at that meeting. 

*x* * * 

Charleston, W. Va.—Vincent B. Coffin, 
superintendent of agencies Connecticut 
Mutual Life, spoke at the December 
meeting. 

x * * 

Utah—Mrs. W. S. Pritchard, director 
of the department of American families 
of the National association, spoke at 
a luncheon meeting in Salt Lake City on 
“Demands of the Changing Order.” Mrs. 
Pritchard also addressed the Utah Fed- 
eration of Women’s Clubs and the Busi- 
ness & Professional Women’s Club. 

* * * 

Richmond, Va.—Roger B. Hull, manag- 
ing director National association, will 
speak Dec. 15 on “National Recovery and 
the Insurance Agent.” 


Clark discussed frankly the causes for 
insurance company receiverships. Mis- 
management through incompetence, ig- 
norance and inability is one cause while 
excessive cash and stock dividends were 
instrumental in such cases as the IIli- 
nois Life, the National Life of the U. 
S. A. and the Royal Union Life. Ex- 
cessive acquisition cost, loans to officers 
and companies of which officers are the 
executive heads and promoters, and 
crooked real estate transactions also 
cause failures. 

The commissioner declared that de- 
spite numerous life insurance company 
failures from the above causes, he be- 
lieves life insurance is the safest and 
finest investment the public can make. 

*x* * * 

Kansas City, Mo.—H. A. Hedges, gen- 
eral agent Equitable Life of Iowa, vig- 
orously denounced twisting and the 
rapidly spreading practice among life 
underwriters of discrediting other com- 
panies in order to sell life insurance. His 
subject was “Piddlers, Peddlers and Life 
Insurance Salesmen.” He held the time 
has come for someone to strike out 
boldly in opposition to some of the dis- 
creditable practices used to get business. 

x * 

St. Catherines, Ont.—-Ed Wall, field 
supervisor London Life, spoke on the im- 
portance of agents keeping abreast of 
economic developments to aid them in 
answering questions of prospects as to 
the future of insurance. 

x * * 

Northern New Jersey—At the lunch- 
eon-meeting in Newark, Dec. 11, A. B. 
Youngman, Mutual Benefit Life agent in 
New York City, will talk on “Getting 
Organized” and Roger B. Hull, manag- 
ing director National association, will 
talk and present pins to all of the ex- 
presidents of the local organization. 

x * * 

Boston—The Boston association’ will 
hold its fiftieth anniversary annual meet- 
ing the evening of Dec. 19. 

Frank H. Davis, vice-president Penn 
Mutual, will be the principal speaker. A 
one-act play, “One Way to Do It,” will 
be given. Characters include C. C. Gil- 
man, National Life; W. L. Wadsworth, 
New England Mutual; C. C. Joubert, Con- 
necticut General, and David Lynn, Met- 
ropolitan. 





x * * 

Bloomington, 1.— C. F. Axelson, 
Cc. L. U., special agent Northwestern Mu- 
tual in Chicago and first vice-president 
Illinois Association, spoke on “Looking 
Ahead.” He was formerly president of 
the Chicago association and for five 
years National association executive 
committeeman. 

x * * 

St. Louis—J. A. Giffin, assistant agency 
manager Phoenix Mutual Life, spoke 
on “Mental Prosperity,” with about 300 
in attendance. 

The meeting time has been changed 
from 12:15 to 4 p. m., dispensing with 
the customary luncheon. 

3 *x * 

Chicazo—C. B. Stumes of Stumes & 
Loeb, general agents Penn Mutual in 
Chicago, is chairman of the legislative 
committee of the Chicago association. 
The committee has been reconstituted 
with N. H. Bokum, general agent Mas- 
sachusetts Mutual, past legislative chair- 
man; E. L. Harrah, attorney, and Walt 
Tower, managing director Chicago asso- 
ciation. 

* * * 

London, Ont.—The following officers 
have been elected: President, E. C. Ward, 
Confederation Life; vice-president, A. G. 
Dixon, Canada Life; past president, G. C. 
Francis, Mutual Life; secretary-treasurer, 





D. H. Thomas, Sun Life; directors, E. J. 





1934 with two policies, to be known 
as the “Golden Jubilee” and the 
“Hundred a Month.” 





Both policies afford maximum in- 
come protection at minimum cost 
with special attention to features 
enabling the policyholder or bene- 
ficiary to meet present and future 
economic adjustments, 


| Golden Anniversary year, 1934, is 
dedicated by the Company to Poli- 
cyholder—Fieldman service, a new 
service combination in which start- 
ling possibilities are already mani- 
fest. 


THE FRANKLIN LIFE 


INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 































In Miami Beach its 


She Heetuood. 

















Opening for the Winter Season 
January first. European Plan. 
fe Soclugve Wastes Resort Riana, on A 
iscayne Bay, wit cean Bathing, Al | 
Private Dock and every facility for the (De Whe 
comfort and entertainment of its exclusive COPGS 





and discriminating clientele. 


Rates Double from $8.00 to $20.00 per dey. 
A le carte service and Fixed Price Meals. 








Other DeWitt Operated Hotels include: 
tn Cleveland Its 

THe HOLLENDEN 
In Chicago dts 

THe LASALLE 

Columbus Its 

THe NEIL HOUSE 
la Akron its 

THe MAYFLOWER 









* 
FENWAY HALL, 
Cleveland's High Class 
Residentie! Hotel is 
also under 
DeWitt 
Manege- 
ment. 






























18 THE NATIONAL UNDERWRITER December 8, 1933 
Johnston, London Life; C. R. Lavoie,| department is not a czar or a police-| sneakers’ bureau of the Republican na- | the National Life, U. S. A., in the sec. 


Metropolitan Life; J. F. Nolan, Sun Life; 
M. J. Taggart, Sun Life, and G. C, Steven- 
son, Great-West Life. 

* * 


* 
South Bend, Ind.—‘The state insurance | 


man,” Commissioner H. E. McClain said 
at the last meeting of the South Bend 
association. “It merely is an administra- 
tive office, put there to help you, not to 
tell you what you must do.” 








NEWS OF THE COMPANIES 





November Was Record Month 


Union Central Results Were Better 
Than in Any Other Month 
' This Year 





The Union Central reports November 
business as the best in both applications 
and paid-for during 1933. Applications 
showed a 13 percent gain over October, 
and were $1,500,000 greater than Janu- 
ary, the previous high for the year. Set- 
tled business hit a new level for 1933 
with a 21 percent increase over October, 
the previous record month. Forty-six 
agencies showed increased in November 
as compared with October. 

The economic adjustment plan, now 
featured in all Union Central advertis- 
ing, is credited with being responsible 
for much of the November total. 

The New York office under C. B. 
Knight, enjoyed its best month in paid 
business since March. J. P. Devine’s 
home office agency was second with a 
34 percent increase. 

John C. Sebastian of the Cincinnati 
agency, led the field force with $200,000. 


Celebrates First Six Months 


JACKSONVILLE, FLA., Dec. 7.— 
The Sewaunnee Life, organized May 25 
at Lakeland, and shortly after moved 
here, celebrated its first six months with 
a meeting attended by the big pro- 
ducers. President T. W. Benson re- 
ported that the business on the books 
had reached $3,000,000 on 15,000 poli- 
cies. 


Move Hawkeye Life Records 


Physical merger of the Hawkeye Life 
of Des Moines with the Service Life 
of Omaha is now being effected, follow- 
ing official approval of the merger by 
Commissioner Clark of Iowa. Records 
and equipment of the Des Moines com- 
pany were transported by truck to 
Omaha. A branch office will be main- 
tained in Des Moines with former 
President A. Ingleman in charge. 


Capital Is Increased 


The Southern Old Line Life of 
Dallas stockholders unanimously voted 
to increase the capital stock from $125,- 
000 to $170,000. Surplus will be in- 
creased in like amount. 

President C. C. Slaughter said: “This 
increase was due to the fact that the 
company was organized on the stock- 
with-policy plan wherein the insured 
had the option with the policy, after a 
certain time, of taking down $40 in cash 
for $1,000 insurance, or accepting two 
shares of stock at the value of $40 per 
$1,000, or paid up insurance. 

“Better than 90 percent of the pol- 
icyholders were contacted and out of 
the number so contacted, 99% percent 
chose the option to accept stock, as, 
if and when matured.” 


Now Entered in 15 States 


The General American Life of St. 
Louis is now licensed in 15 states and 
the District of Columbia, with the re- 
ceipt of its license in Kansas. Other 
states where it is entered are California, 
Missouri, Texas, Nebraska, Oklahoma, 
Iowa, Illinois, Ohio, Pennsylvania, 
Michigan, Indiana, Alabama, West Vir- 
ginia and Arkansas. 


Appeal Nebraska Suspension 
Attorneys for the Occidental Life of 


Los Angeles, suspended from doing 
business in Nebraska for six months 




















will appeal to the courts. Officers of 
the Nebraska Life Agency Managers 
Association, which filed the original 
charge, have informed Insurance Di- 
rector Herdman that they wish to in- 
troduce additional evidence if the mat- 
ter gets into court. 


Authorization in Oklahoma 

OKLAHOMA CITY, Dec. 7.—The 
Oklahoma supreme court has author- 
ized the General American Life to take 
over all business and policies of the 
Missouri State Life in Oklahoma and 
proceed with their reinsurance program. 
A stipulation made by the court re- 
quires that such receipts shall be de- 
posited in Oklahoma banks. The com- 
pany is restrained from removing any 
physical assets of the Missouri State 
Life from Oklahoma, pending final rul- 
ing on a receivership case instituted by 
the appointment of Laws and 
Mayfield Huff of Tulsa as co-receivers, 
by the Tulsa district court. 


Pay Missouri State Claims 


The General American Life has paid 
3,483 claims for $2,523,920 since Sept. 
8 on life, accident and health and other 
policies issued by the Missouri State 
Life. 











Bankers Life Payments 


The Bankers Life of Des Moines paid 
out $19,898,249 the first nine months of 
this year to beneficiaries and policy- 
holders. Beneficiaries received $6,810,- 
500 and policyholders $13,087,749, in- 
cluding dividends, annuities and disabil- 
ity payments. 





Report on Old Colony 


A preliminary report on _ claims 
against the Old Colony Life of Chicago, 
which was reinsured by the Life & Cas- 
ualty of that city, has been filed by A. 
S. Keys, the Old Colony’s receiver. He 
lists 2,538 claims for $5,634,608, all ex- 
amined except one claim for $37,080. 
The Life & Casualty claims $4,682,806, 
its share of unearned premium reserve 
on the policies it reinsured. Jan. 18 was 
set as the final date for filing objec- 
tions to claims, after which Mr. Keys 
will begin adjudicating them. 


Throws Out Conservator 


Appointment of a conservator by In- 
surance Director Palmer of Illinois for 
the State Life of Chicago was declared 
illegal in court on a petition filed by 
the company. B. Hershey, official 
liquidator of the insurance department, 
who was placed in charge of the State 
Life, was instructed to return the 
money he had collected. Application of 
the attorney-general for the appoint- 
ment of a receiver is pending. 








Swenson Assistant Actuary 


Oscar Swenson has been appointed 
assistant actuary of the Pacific Mutual 
Life. He studied at Princeton, grad- 
uating in 1922, and has served in the 
actuarial department of the Pacific Mu- 
tual for ten years. L. J. Cooper, as- 
sistant actuary, continues as second in 
authority to Alfred G. Hann, actuary. 


Name Administrative Assistant 


David Hopkins of St. Joseph, Mo., 
former congressman, has been named 
administrative assistant to the execu- 
tive officers of the General American 
Life, St. Louis. He served in three 
congresses, and is now director of the 








tional committee. 

Prior to entering congress, Mr. Hop- 
kins was an educator, serving as vice- 
principal of Central high school, dean 
of junior college and superintendent of 
schools in St. Joseph. 


Newhart to Mutual Trust 


H. A. Newhart has been appointed in 
the underwriting and policy department 
of the Mutual Trust Life, Chicago, hav- 
ing to do with preparation of special 
settlement endorsements. Mr. New- 
hart for 13 years was connected with 





retary’s office. 


Takes on Additional Duties 
Dr. Harry M. Brandel, home office 
medical director of the Great Republic 
Life of Los Angeles, has also been ap. 
pointed medical referee in charge o 
Los Angeles and southern California for 
the Prudential. The duties of the two 
positions do not conflict in any way. 





The Security Life & Trust of Winston. 
Salem, N. C., has been admitted 
Georgia. 








WITH INDUSTRIAL MEN 














New Contract Well Received 


Industrial Agents Generally Enthusiastic 
in Regard to “New Deal”—No Slack- 
ening in Ordinary Production 








Enthusiastic acclaim for the “new 
deal” offered or contemplated by many 
industrial life companies is reported, 
with almost unanimous response on the 
part of those agents whose companies 
have already offered them new con- 
tracts. 

Some of the companies that are still 
experimenting with new contracts have 
already taken the step of wiping out ac- 
cumulated special salary indebtednesses, 
making the industrial agent’s lot a much 
happier one and giving him once more 
the hope of getting his head above wa- 
ter and keeping it there. It is under- 
stood that an occasional agent who has 
had the ability or good fortune to show 
a special salary increase even under 
present conditions is sticking to the old 
contract. 

While the effect of the new contracts 
will be to swing the pendulum back to 
the writing of new industrial business, 
it is not thought likely that there will 
be any great falling off in the ordinary 
business produced by industrial men. 
The close supervision exercised by in- 
dustrial companies enables them to 
guide the activities of their men so that 
their production is not too one-sided, 
although admittedly it has been very 


difficult to get agents to work very hard 
at producing new industrial business 
when they were faced with the task of 
wiping out a mountain of special salary 
indebtedness before they could hope for 
auy income in their special salary ac- 
counts. 

The new contracts which have been 
offered or are under consideration have 
been the subject of study by agency 
officials and actuaries for a year or 
more, and can not be considered in the 
light of hastily devised stop-gap meas- 
ures. 

It is understood that there have been 
inter-company conferences, although no 
two companies have the same compen- 
sation plan. 


Life & Casualty Appointments 


The Life & Casualty of Nashville 
makes the following announcement: 

R. A. McPhetridge has been promoted 
from agent to superintendent in the 
Knoxville (Tenn.) district. P. H. Smith, 
formerly superintendent in the Atlanta 
district, has been transferred to the Co- 
lumbia (S. C.) district as superintend- 
ent. P. L. Harvey has been promoted 
to superintendent in the Winston-Salem 
(N. C.) district. H. J. Brown has been 
promoted to superintendent in the E) 
Dorado (Ark.) district. W. T. Smith 
has been promoted to superintendent in 
the Atlanta (Ga.) district. E. R. Couch 
has been promoted to superintendent in 
the Durham (N. C.) district. 








Sound Financial 
Condition Is Noted 





(CONTINUED FROM PAGE 1) 


turers Life of Canada and president 
Canadian Life Officers Association, 
brought greetings. 

E. N. Rhodes of Ottawa, minister of 
finance of Canada, spoke on “Resources 
and Resourcefulness—a Canadian View- 
point,” noting the large balance of trade 
in favor of the United States. He also 
urged that in prosperity times there 
should be economy in government op- 
erations, such as on public works, in 
order to set up a reserve fund against 
future depression periods. He estimated 
the normal public expenditure of $3,- 
500,000,000 a year in the United States 
on public works might be cut to the 
bone, possibly as much as 25 percent 
in normal times, and this would build 
a fund of $4,375,000,000 over a five-year 
period. The same provision might be 
made by individuals and private enter- 
prise, he stated. 

William Alexander, secretary Equi- 
table of New York, discussed “Life In- 
surance Today and Half a Century 
Ago,” picturing the business of 50 
years ago with many policy restrictions, 
company practices in taking advantage 
of policy technicalities and agents’ ‘dif- 
ficulties, as compared with today when 
life insurance is universally recognized 
as the outstanding provision against the 
future and company policies have been 
broadened. 

President Bradford H. Walker of the 





Life of Virginia, gave the annual re- 
view of companies’ financial and invest- 
ment condition. He pointed out that in 
spite of loss of business in force during 
the depression, records of 51 legal re- 
serve life companies representing 92 
percent of the assets of such companies 
in this country steadily grew year by 
year. 

“National resources as a national re- 
serve” was the subject discussed by G. 
E. Newlin, a Los Angeles attorney who 
is a director of the United States Fi- 
delity & Guaranty and other corpora- 
tions. He sees the care of American 
timber, mineral and other resources, and 
their use to be inextricably tied up with 
national recovery and welfare. Amer- 
ica has gone through an agricultural 
era, an industrial era and now is in a 
period of conservation, he said. 

Dr. William Muhlberg, vice-president 
and medical director Union Central, dis- 
cussed “Medical Resources and Mortal- 
ity Trends.” He said insured mortality 
had a steady upward tendency in the 
last year. A development of greatest 
Significance that should be carefully 
studied is the great advance in death 
due to degenerative diseases, he said. 


Hold Managerial Conference 


Agency managers of the Equitable of 
New York will hold their annual man- 


agerial conference at the Hotel New 
Yorker, New York City, Jan. 8-9. 
The Mutual Life of Canada has ap- 


pointed E. W. Smith branch manager at 
Windsor, Ont. 
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Ace Producer Gives Advice 
to Old Security Salesmen 


NEW YORK, Dec. 7—Unwilling- 
ness to gain a thorough understanding 
of the subject of life insurance and an 
inability to get away from the specula- 
tive viewpoint constitute the biggest 
reason why many top-notch salesmen 
from the investment banking field fail 
to make good personal producers when 
they turn to life insurance selling, ac- 
cording to T. K. Carpenter of the Clif- 
ford L. McMillen agency of the North- 
western Mutual Life in New York City. 

Mr. Carpenter was widely known in 
the investment banking business and 
served as a member of the board of 
governors of the Investment Bankers 
Association. After 23 years in that field 
in Chicago and New York he joined the 
McMillen agency in June, 1932, coinci- 
dentally with the beginning of the 
agents’ contract year. He spent his first 
three months entirely in studying the 
business. The last two months of the 
club year he was away from the office 
because of illness. But he paid for 
enough business in seven months to 
rank No. 1 among the 2,000 first-year 
contract men of the company and No. 
35 among the company’s entire field 
force of about 6,500 agents. His pro- 
duction was just under half a million 
dollars. At present he ranks No. 13 
among all Northwestern agents. 

In spite of their proven sales ability 





and enviable lists of contacts, inade- 
quate grounding in the fundamentals of 
life insurance makes it all too likely that 
a large percentage of former investment 
men will succumb to the lure of Wall 
street and flock back to their former 
calling, Mr. Carpenter believes. He 
agrees with general agents and man- 
agers who hesitate to take on former 
investment men for this reason. 

There are certain other pitfalls which 
beset the agent with an investment 
banking background, Mr. Carpenter has 
found, but practically all of them arise 
from failure to plunge heart and soul 
into his new business. 

Among the natural carry-overs from 
the former securities man’s previous ca- 
reer is the failure to realize the import- 
ance of hard, systematic work. He also 
is likely to be “ticker-minded” to an 
extent that interferes with his selling. 
He is either on the crest of the wave 
or in the dumps and he is apt to go on 
the assumption that his prospects are 
similarly sensitive to market conditions. 
Although an unusually large proportion 
of Mr. Carpenter's clients are among 
financial men, he believes the influence 
of market quotations on sales resistance 
is vastly overrated. 

Timidity in approaching acquaint- 
ances on the subject of life insurance 
is another stumbling block of the ex-se- 
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Salesmen— 


“A New Deal in Life Insurance” 





A Dollar’s Worth for a Dollar 


Participating, non-par rates; 
estimated average annual cost Ordinary Life, age 35 
$15.38 per thousand; Twenty-Pay Life paid up for 
$1,549 plus dividends per thousand in 20 years; Endow- 


policy becomes a claim year it matures. 
lation available any time without note, interest or deduc- 
tion from face of policy; juvenile with all fine features 
Unlimited opportunities for agencies 
in Illinois, Michigan, Indiana, Missouri. 


NTERSTATE RESERVE 
LIFE INSURANCE 


COMPANY 
Mutual Legal Reserve Life Insurance 
CHICAGO Phone Superior 1714 


Excellent 
Opportunity 


dividends per thousand if 
Cash accumu- 











curities man. This is due largely to 
lack of a definite story to tell, which in 
turn arises from lack of adequate knowl- 
edge of the business. To overcome 
timidity. Mr. Carpenter recommends 
going out and making 100 calls cold 
canvass. He has not found it necessary 
to resort to this device in life insurance 
selling, but recalls its efficacy from his 
early days as a bond salesman. 


Adapted Methods of 
Successful Underwriters 


In developing his own technique for 
life insurance selling, Mr. Carpenter dis- 
claims having originated any ideas, say- 
ing that he has merely adapted to his 
own purposes the methods of Clay 
Hamlin, Sam Sturm, and a few other 
famous underwriters. The pioneer in 
new ideas seldom gets much in the way 
of immediate return, he has observed, as 
compared with the man who can make 
use of what the other fellow has de- 
veloped. 

Concerning his state of mind when he 





started in the life insurance business, 
Mr. Carpenter says: 

“I realized that I was in the most 
keenly competitive business there is, and 
that in most cases the man who has 
need of life insurance and the capacity 
to pay for it probably already had def- 
inite contacts and connections of long 
standing. There would be no reason 
why he should do business with me 
unless I could demonstrate that I could 
do something for him that possibly no 
one else had done, either by giving him 
an entirely new viewpoint on life insur- 
ance as a general proposition or by 
showing him that he could use life in- 
surance to his advantage in some way 
that he had not been using it.” 

As the requirements of a good life 
insurance man Mr. Carpenter lists the 
following: common sense; a sense of 
humor; knowledge of the business; faith 
in the business; courage; self-respect; 
and “a well-developed pair of calves 
with a pair of good stout shoes under 
them.” 





Facts on Annuities Presented 








Forest Croxson, Omaha, Neb., agency 
manager of the Equitable Life of New | 
York, discussed annuities before the in- 
surance division of the Omaha chamber | 
of commerce. 

“There are three standard forms of | 
annuities—the life, refund and the cash 
refund,” he said. 

“The largest income is 
under the life annuity. 


available 
The life an-' 


nuity pays the income monthly, quar- 
terly, semi-annually, or annually for life, 
but at death all benefits cease. The 
refund annuity pays a slightly smaller 
income than the life but at death, if 
the annuitant has not received as much 
money as was originally deposited, the 


| income will continue to a beneficiary in 


the same manner as paid to the annui- 
tant until the total of the deposit is re- 
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14 Millions of 
Government Bonds 


Nearly 60 per cent of the assets of this strong, old- 


line company are in cash 


and Government Bonds. 


This year alone over $825,000.00 of U. S. Govern- 
ment bonds have been bought, from month by 
month surplus accumulations, 


A company with such a financial setup—and a vig- 
orous expansion program—invites the consideration 
of men who want to forge ahead in the insurance 
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turned. The cash refund annuity pays 
a slightly smaller income in the same 
manner as the life and refund annui- 
ties for the lifetime of the annuitant, 
but at death, if the annuitant has not 
received as much money as was origi- 
nally deposited, the difference will be 
paid to a beneficiary in a lump sum.” 

There are many special annuity 
forms, said Mr. Croxson. One pays for 
the lifetime of the survivor or survi- 
vors and another has a guaranteed cash 
value and death benefit. There are also 
deferred annuities, a deposit. being 
made with the income deferred for a 
given number of years. Annual de- 
posit annuities are built up over a per- 
iod of years with income to begin any 
time after 50. This form has cash, loan 
and paid up values. ’ 

“Group annuities have come into 
prominence in the last few years and 
many organizations are taking advan- 
tage of this plan to guarantee volun- 
tary pension plans that have been set 
up without being funded. Under this 
plan the company makes a deposit for 
back service and for the balance of the 
time both the company and annuitant 
(employe) make monthly deposits until 
the retirement age is reached.” 

As of Dec. 31, 1932, outstanding an- 
nuities reported to the New York state 
department by companies operating in 
New York totalled 265,019 individual 
contracts, not including group annuities, 
for a total annual income of $182,764,- 


519. 


New Deputy in New Hampshire 
CONCORD, N. H., Dec. 7.—Hilma 
Hokenson, for many years with the 
New Hampshire insurance department, 
has been appointed deputy commis- 
sioner to succeed W. N. Johnston. Miss 
Mary A. Mulligan has been appointed 
examiner of the department. 





J. F. Yost has reentered insurance 
work in Des Moines as district agent of 
the John Hancock Mutual. 





Mortality Advance 
in 1933 Is Noted 


(CONTINUED FROM PAGE 3) 


Tuberculosis no longer holds the ter- 
ror it once did. People are learning to 
prevent it, to recognize it more readily 
so as to cure or arrest it in early stages. 
Continued reduction in death rate oc- 
curred in 1933. The rate dropped from 
57.3 in 1932 to 54.8 in 1933, or 2.5, or 
4.4 percent. 

Three of the four external causes of 
death show reductions this year. Sui- 
cides decreased from 24.2 in 1932 to 
21.7 in 1933, a matter of 2.5, or 10.3 
percent. Homicides dropped from 5.9 in 
1932 to 5.7 in 1933, or 3.4 percent. Auto- 
mobile accidents rose from 21.6 in 1932 
to 21.8, or 9/10 of 1 percent. 

Dr. Muhlberg emphasized a _ vital 
trend in mortality, the mounting death 
rate from cardio-vascular-renal diseases, 
including heart disease, chronic kidney 
disease, apoplexy and arterio-sclerosis. 
These cost the life companies $250,000,- 
000 last year. The number of deaths 
was alarming, he said, but mortality rate 
is not so disturbing as percentage or 
gross figures would indicate. Some im- 
provement occurred before age 45. Pro- 
gressive rise begins at that age and 
slowly increases with each successive 
age group. Past age 70 comparisons 
are most unfavorable, he said. 


Principal Impairments 


Dr. Muhlberg said a study of these 
diseases shows the difficulty of meeting 
them adequately. Public education is 
a problem. The early symptoms, if any 
occur, are slight. In reviewing high 
death rate due to heart disease it was 
found among persons apparently in 
good health when a life policy was 
granted that the following were the 
most important impairments leading to 
cardio-vascular-renal deaths: Blood pres- 
sure above average, overweight, par- 











performance. 
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ticularly past age 45; albumin in urine, 
sugar in urine, alcoholism, intermittent 
or skipping heart and pulse beat, ar- 
ticular rheumatism, particularly at 
younger ages; syphilis, policyholders 
carrying large amounts of insurance, en- 
larged hearts and certain types of heart 
murmurs. 

Dr. Muhlberg reported on a survey 
conducted by the Cincinnati Heart 
Council, of 1,000 men past age 40 en- 
gaged in clerical work in banks, indus- 
trial and railroad offices, insurance com- 
panies, etc., 1,000 men past age 40 en- 
gaged in skilled and semi-skilled oc- 
cupations, and 1,000 negro men past age 
40, common laborers, etc. Among the 
white office workers, 37 percent had 
some detectable abnormality, significant 
from the point of future heart trouble. 
Clerks exceeding normal weight by 20 
pounds or more showed highest percent- 
age of heart and circulatory impair- 
ments. 


Exceeded Company Experience 


Significant features were that while 
albumin and sugar findings were about 
the same as that experienced in life 
underwriting, the heart findings were 
far in excess of those reported by life 
companies. He said most of these men 
considered themselves good life insur- 
ance prospects and probably many of 
the impairments would not have been 
detected by a life insurance examina- 
tion. 

The 1,000 white industrial workers as 
a class made a better showing for sig- 
nificant heart lesions. 

Dr. Muhlberg said that often gross 
mortality figures are misleading. No 
program for improving public health 
can be intelligently undertaken unless 
it is headed in the right direction. Every 
company of reasonable size should have 
a medico-actuarial division to furnish 
reliable figures for annual mortality and 
constantly analyze experience for cer- 
tain impairments or for policyholders 
living in questionable territories. If 
any progress is to be made in the class 
of degenerative diseases, Dr. Muhlberg 
concluded, facts and more facts must be 
secured, developed through clinical ob- 
servations, research hospitals, scientific 
medical laboratories and _ controlled 
medico-actuarial studies. 


Companies’ Assets 
Growing Steadily 
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percent, present holdings of these being 
$7,247,000,000. Only about 7 percent of 
this represents stock holdings, prin- 
cipally preferred and guaranteed stocks. 
About two-fifths of total bonds and 
stocks are railroad securities, estimated 
to be $2,906,000,000 at the end of 1933, 
or 15 percent. 

The second largest item is public 
utility securities, representing about a 
quarter of all stock and bond holdings. 
The public utilities total is $1,826,000,- 
000, or 9.4 percent of total assets, as 
against the high point 9.8 percent in 
1931. 

Domestic, state, county and municipal 
securities are a large item, being $795,- 
000,000. Other corporate securities held 
by the 51 companies total about $598,- 
000,000, or about 3.1 percent of assets. 


Large Amount of Governments 


Investments in U. S. government 
bonds are estimated at $653,000,000 or 3.4 
percent of assets, the trend being up- 
ward since 1930. Holdings in obliga- 
tions of the Dominion of Canada and 
subdivisions have risen steadily, being 
$452,000,000. 

The second major classification of in- 
vestments, mortgage loans, which were 
at the high mark of $7,088,987,000 in 
1931, declined to $6,317,000,000 at pres- 
ent. The downward trend started in 
1927 and has accelerated in the last two 
years. The peak of farm mortgage 
loans was $1,982,548,000 in 1927, the 
total standing at $1,533,000,000 at pres- 
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Every Member of Agency 
An “App” a Week Producer 








Every one of the 27 members of the 
Los Angeles agency of the Acacia My. 
tual Life wrote at least one application 
a week for 40 weeks in a special 
paign in honor of President Willian 
Montgomery, who completes his 40h 
year of service with the company this 
month. At the banquet and celebratiog 
of the unusual record John W. Yates, 
Los Angeles general agent for the 
Massachusetts Mutual, spoke on his 
own personal life insurance program 
C. K. Warren, district supervisor, was 
toastmaster. Other guests included S 
R. Bowman, Pacific Coast supervisor 
for the Acacia at San Francisco; R, L 
Barnwell, manager at Oakland. and 
George Hedgepeth, manager at Fresno, 

Last February each agent signed q 
pledge to produce at least one applica- 
tion each week of the ensuing period of 
40 weeks. Every agent that signed this 
pledge is still with the company and 
has been successful in reaching the goal 
set in the beginning. 








ent. Ratio to total assets has shown 
marked decline since the high point of 
18.7 percent in 1924, being 7.9 in 1933. 

Mortgages on urban property made 
rapid gains to the high point $5,253. 
453,000 in 1931, then dropping to $4,784- 
000,000 this year. Percentage of assets 
so held is 24.7. ; 


Policy Loan Situation 


_ Policy loans had uninterrupted growth 
in amount throughout the period coy- 
ered by the survey, considered a’ normal 
condition due to advance in volume oj 
business in force. Previous to the de- 
pression, loans were in line with ex- 
pansion of the business, percentage to 
total assets from 1911 to 1929 varying 
from 12 to 14 percent, but marked ac- 
celeration _was shown in depression 
years, ratio increasing since 1929 to 
17.9 percent at the end of 1932. Policy 
loans outstanding at present are ap- 
proximately $3,435,000,000, an advance 
of $1,295,000,000 since the end of 1929. 
_ Amount of assets held in real estate 
is comparatively small over the period 
1916 to 1931 maintaining a level fluc. 
tuating between 1.8 and 2.8 percent. 
Present real estate holdings are esti- 
mated at $1,113,000,000, a large advance 
in the year of $360,000,000. Much of 
this was due to foreclosure, yet the totd 
sum represents only 5.3 percent of 
amount of outstanding mortgage loans 
at the end of the year, or 1.9 percent of 
total assets. 


Trust Council Meets Jan. 23 


BOSTON, Dec. 7.—The Boston Life 
Insurance Trust Council will conduct 
an all day session Jan. 23 devoted ex- 
clusively to the discussion of business 
life insurance. Leon Gilbert Simon, New 
York City, Equitable Life of New York, 
and F. P. McKenzie, Central Hanover 
Bank & Trust Co. of New York, will 
conduct the session. 

R. O. Walter, Boston, Equitable Life 
of New York agent, spoke on “Social 
Insurance” at the last meeting of the 
council. 


@ HENRY GRADY 
HOTEL: = artanta 
GEORGIA 


550 Rooms of Comfort and 
Convenience. Each with Private 
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Circulating Ice Water, Ceiling 
Fan, Radio, Bed Lamps and 
Full Length Mirror Door. 
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